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V' cyuacnomy ceimi, wo xapakmepuzyemuvcs GUCOKOW OUHAMIKON 3MIH,
yughposizayieio OizHec-cepedosUWa mMa 3POCMAHHAM KOHKYPEeHYil, 0coOau8oi
akmyanvHocmi Haby8aromev NUMAHHA eheKMUBHO20 CMPAame2iuHo20 YNPAGIiHHS
nionpuemcmeamu. QOHuM i3 NPOGIOHUX THCMPYMEHMIB, WO 00360JI51€ NOEOHAMU
cmpameziuni  yini 3 omnepayiinolo Oifnbhicmio, € 30anancoéana cucmema
nokasuuxie (Balanced Scorecard, BSc). VY cmammi posenamymo nioxoou 0o
Gdopmysanns karouosux noxazuuxie egexmuenocmi (KPI) y meoxcax BSc na
npukaadi oisanvHocmi xomnauii «Meminsecm-CML]» y cgepi e-commerce, wo
cneyianizyemvcsa  Ha  peanizayii  memanonpoxamy. Memowo  cmammi €
00IpYHmMy8anHs HeoOXiOHoCcmi  adanmayii Kiacuyroi konyenyii BSc 0o yugposux
VMO8 @edeHHs Oi3Hecy, 3 YPAaxy8aHHAM CneyuiKu eireKmpoHHOi Komepyii ma
ocobnueocmeli NOBEOIHKU CHOMCUBAYI8 6 OHIAUH cepedosuwi. Y npoyeci
00CNIOMNCeHHS  BUKOPUCMAHO — 3A2ANbHO  HAYKOBL ma  CneyianvbHi  Memoou
odocnioxcennsi , a makoxc auanimuyni incmpymenmu (Google Analytics, CRM,
Microsoft Clarity, Meta Business) o5 360py, ananizy ma cucmemamu3ayii OaHux,
a maxkoxc KiNbKICHI ma sAKICHI Memoou auanizy. Pezyrvmamu oocnioscenms
003601UU 3anponoHysamu KomniekcHy cucmemy KPI ons kooxcnoi 3 womupvbox
npoexyiu BSc: ¢inancosoi, kiienmcvkoi, GHYMpIWHIX npoyecis, HABUAHHA |
pozeumky. byno pospobreno npakmuuui pekomeHoayii w000 8NPOBAOI’CEeHHI Mmda
MOHIMOPUH2Y NOKA3HUKIE egekmusnocmi 0nsi komnawii « Memineecm-CMIL]», saxi

MOHCYMb BUKOPUCMOBYBAMUCSH | 6 IHUUX KOMNAHISX.

In today's world, characterized by rapid change, digitalization of the
business environment and increasing competition, issues of effective strategic
management of enterprises are becoming particularly relevant. One of the leading
tools that allows strategic goals to be combined with operational activities is the
Balanced Scorecard (BSc). The article discusses approaches to the formation of
key performance indicators (KPIs) within the BSc using the example of Metinvest-
SMC, a company specializing in the sale of rolled metal products in the field of e-

commerce. The purpose of the article is to justify the need to adapt the classic BSc



concept to the digital business environment, taking into account the specifics of e-
commerce and the characteristics of consumer behaviour in the online
environment. The research process involved the use of general scientific and
special research methods, as well as analytical tools (Google Analytics, CRM,
Microsoft Clarity, Meta Business) for collecting, analysing and systematizing data,
and quantitative and qualitative analysis methods. The results of the study made it
possible to propose a comprehensive KPI system for each of the four BSC
projections: financial, customer, internal processes, training and development.
Practical recommendations were developed for the implementation and monitoring
of performance indicators for Metinvest-SMC, which can also be used in other
companies. The purpose of the article is to analyse the application and practice of
phased implementation of the Balanced Scorecard at Metinvest-SMC and to
develop key performance indicators adapted to the conditions of the digital
marketing environment and the specifics of e-commerce. The study involved
assessing the impact of digital metrics on each of the BSc projections, followed by
the formulation of practical recommendations for the implementation of the KPI
system at the enterprise. The study used general scientific methods — analysis and
synthesis, induction and deduction — to identify and systematise theoretical
approaches to building BSc and KPI. Quantitative and qualitative analysis was
used to evaluate current marketing indicators. The modelling method was used to
build a KPI system for each of the four BSc projections. The object of the study is
the activities of Metinvest-SMZ, a company that sells rolled metal products through

digital channels.

Knwuoei cnosa: 36anancosamna cucmema noxasHukie (BSc), nokaszuuxu
epexmusnocmi (KPI), e-commerce, digital mapxemune, mapxemureo8a aHaiimuxa,
MapremuHe08a OisIbHiCmb, cmpame2iyne YNpasiiHHs KOMNAHIEIO.

Keywords: Balanced Scorecard (BSc), key performance indicators (KPI), e-
commerce, digital marketing, marketing analytics, marketing activities, strategic

company management.



IMocranoBka npodiaemu. CyyacHa €KOHOMIYHA MISIIBHICTH JAedani Oiiblie
OpPIEHTY€THbCS Ha NHU(PPOBI PIMICHHS Ta TEXHOJOTIi, M0 3MIHIOITh HE JUIIE
CIIOCOOM KOMYHIKAIli 3 KJIIEHTaMH, a ¥ MAXOAW A0 CTPATEriqyHOro IJIaHyBaHHS Ta
OLIHKK €(QEKTUBHOCTI MISIBHOCTI MANpUeEMCTB. B  ymoBax 3pocTarouoi
KOHKYpeHIIii, 0araTokaHaJlbHOI B3a€MOIi 31 CIOXKMBAaYaMU Ta BHCOKOTO TEMITY
3MiH Ha PHUHKY, KOMITaHIi 3MYIIEHI INIyKaTH OUIbII THYYKI Ta I1HTETPOBaHI
1HCTpyMEHTH ynpaBiiHHsA. OHUM 13 TAaKUX ITHCTPYMEHTIB € 30anaHncoBaHa cUCcTeMa
MOKA3HMKIB, sIKa JTO3BOJISIE Y3TOJUTH KOPOTKOCTPOKOBI Jii 3 JOBTOCTPOKOBUMHU
CTpaTeTiyHUMH LUISIMU Yepe3 CHUCTeMy B3aeMomnoB’si3aHux iHaukatopis (KPI). ¥V
IEHTPl KOHIEMIIi TMojsirae iaesd Mpo HEOOXIJTHICTh IIECHPSIMOBAHOTO
BUMIPIOBaHHS, KOHTPOJIO Ta BJIOCKOHAJICHHS OCHOBHUX YWHHUKIB CTBOPEHHS
LIHHOCTI, 110  JO3BOJIA€E  3a0€3MEYUTH  JOBFOCTPOKOBY  CTIMKICTh 1
KOHKYPEHTOCITPOMOXKHICTb IMiAMPUEMCTBA.

AHaJi3 ocraHHiX aocaimxkenb i myoOgikaniii. Konnernmiss BSC Oyna
po3pobiena P. Kammanom i JI. Hoprorom [2] y 1990-x pokax sk BiIIOBiAb Ha
OOMEKEHICTh TPATUIIHHUX (PIHAHCOBUX MOKA3HUKIB y CTPATETIYHOMY YIpaBIiHHI.
CBOI0 €(eKTHBHICTh CUCTEMA MPOJEMOHCTPYBaja Ha Kelcax 3axiIHUX KOMIaHii,
OJTHAK, BapTO BPaxOBYBaTH, 110 OUIBIIICTh «3aM03WYCHUX)» METOAUK YIPABIIHHS €
HACJTIZIKOM €BOJIIOIIT PO3BUTKY KOHKPETHOTO PHUHKY Ta Oi3HEeC-CepeoBHIIA.
Oco0anBOCTI (popMyBaHHS BITUMZHAHOTO OI13HECY YCKIAAHIOIOTH MPOCTO TEXHIYHE
BukopuctanHs madnony BSC. Oxpim Toro, ajis 3Ha4HOT KIJIBKOCTI BITYM3HSIHHUX
MIJMPUEMCTB, YacTO CTparerisi po3BUTKY ciabodopMarizoBaHa abo 30BCIM
BiicyTHs. [lutanus Tpanchopmaii Ta aganrtamii 3CII g yKpaiHCBKOTO PUHKY
aktuBHO AociipkyBamu FO.M. Menbauk ta O.C. CaBuenko [4], Bockoboera O.B.,
Pomamenko O.C., Maxkapenko A.O. [5]. Ilomanbiii JOCHIKEHHS Ta OIIHKA
e(EeKTUBHOCTI BUKOPUCTAHHS CHUCTEMHU BUCBITIEHI y poborax Mukutiok 0. Ta
[TankoBcwkoro €. [3], Croiiku H. [7]. XapakTtepuctuka Ta MeTonu GopMyBaHHS SIK
(GhiHaHCOBUX TakK 1 He(pIHAHCOBUX IMOKA3HUKIB €(EKTHUBHOCTI OYJIO JOCHTIIKEHO B
pob6otax B.I. Anmpkemu ta O.C. Kupuuenxo [1], IlerpoBoi I.JI. [14] Ta iHmImMX

CHeIiaicTiB. Y CydacHHMX yYMOBax LHM(poBOi TpaHcopmalii ocoONHBY yBary



npuauaoTh agantanii BSC no onmaita-cepenosumia Jlymenko M., Cagukosa B.,
[Tpoxonenko €. [12], Hectepenko K. [8] Ta Hobitok B.I. [13].

Pazom 3 TUM, mNHUTaHHS B3a€EMOAII MK KIIOYOBHUMH TOKa3HUKAMHU
edextuBHOCTI Ta npoekiisiMu BSC notpelye mormmodiaeHoro 10 CaiaKeHHs.

Mertoro crarTi € aHami3 3acTOCYBaHHS Ta TNPAKTUKUA [OETAIHOTO
BIPOBa/DKEHHS ~ 30ajlaHCOBaHOI  CHUCTEMM  TIOKa3HMKIB Ha  IMANPHEMCTBI
«MetinBecT-CMLl» Ta ¢opmMyBaHHS KIIOYOBHX TMOKa3HUKIB €(EKTUBHOCTI,
aJIanTOBaHUX JI0 YMOB IM(POBOTO MApPKETUHIOBOTO CEPEIOBUINA Ta CHEIU(IKH €-
commerce. JlocmipkeHHd Tepeadadano OMIHKY BIUIMBY LU(POBUX METPUK Ha
KokHy 3 mpoekuid BSC 3 nogansmmM GopMyBaHHSM MPAKTUYHUX PEKOMEHAAIIN
s BrpoBakeHHs cuctemu KPI Ha mignpueMctBi. Y  gociipkeHH1 Oyio
3aCTOCOBAHO 3arajlbHOHAyKOBI METOAM — aHaJ3 1 CUHTE3, IHAYKIISA 1 JEAYKIs —
JUISL BUSIBJICHHSI Ta CHCTeMaru3allii TEOpeTHYHUX MiaxoaiB 1o nodynoBu BSC Ta
KPI. KigpkicHuil 1 SKICHMH aHaji3 BHUKOPUCTAHO ISl OIIHIOBAHHS ITOTOYHUX
MapKETUHTOBUX MOKAa3HUKIB Ha OCHOBI naHux Google Analytics, CRM-cucremu,
Microsoft Clarity Ta Meta Business. MeToa MojentoBaHHS BUKOPHUCTAHO JIJIst
noOynoBu cucreMu KPI s koxkHoi 3 yotuprox mnpoekuii BSC. OO6'ekrom
JTOCHIDKCHHST BUCTYIA€ MisUIbHICTh KommaHli «MetiaBecT-CML», 1o 3miicHIOE
peaizaiiiro MeTaJoNnpOKaTHOI MPOAYKIlii yepe3 udpoBl KaHAIH.

Buknan ocHoBHoro marepiany. B ymoBax 1udpoBoi Tpanchopmarii
Oi3Hecy cTpaTeriydHe yIpaBlIiHHSA MOTpedye SKICHO HOBHX IMJIXOMIB  JO
BUMIPIOBaHHSI €(QEKTUBHOCTI JISJIBHOCTI KommnaHid. B cydacHiil mnpakrtui
CTpaTEeriuHOro YMpaBIiHHS OUIBIIICTh KOMIAHII CXWISIOTHCS 110 BUKOPUCTAHHS
KPI, sxi oOuparoTbcsi creniajicTaMi 1HAUBIIYyaJbHO, alie 3 ypaxXyBaHHSIM
crenudiky AISTILHOCTI KOMITaHIT Ta TUX IIJIeH, 1[0 BHU3HAYa€ KEePIBHUIITBO. Taki
NMOKa3HWKHW, (iHAaHCOBI Ta He(]iHAHCOBI, MOBWUHHI OyTH HE JHUIIE KIJIBKICHO
BUMIPIOBAaHUMHU, a W pEJIECBAaHTHUMHU JIO MH(PPOBOTO CEPEIOBHUIIA, B SKOMY
(yHKIiOHye KoMNaHis. IXHe 3HayeHHs, BUMIpsHe 3a NEBHUIA Iepiof dyacy Ta
BUpaXXeHe B MHU(pax, € 3BOPOTHUM 3B'SI3KOM TIpO Te, 4d Oyna JOCSITHyTa

nocrapjieHa crpareriyaa Mera [11]. Bonu natote 3mory 3adikcyBatu 3MmiHH,



BUSIBUTU JAMHAMIKY MPOIECIB 1 TEHIAEHIH, Kl (OPMYIOTHCSA Yy BHYTPIIIHEOMY a00
30BHIIIHBOMY CEPEIOBHINI OpraHizaifii Ta OLIHUTU TMEPCHEKTHUBU 3pOCTy. Taki
MOKa3HUKH BapTO BUKOPHUCTOBYBATH IS YCIX BHJIB JiSJIBHOCTI KOMITaHIi — BiJ
ornucy (PIHAHCOBUX CTaH CIpaB MIANPUEMCTBA A0 CKJIAJAaHHS XapaKTEPUCTHUKU
JismpHOCTI  criBpoOITHUKIB. Cepen  (GYyHKIINA, SKy BHUKOHYIOTh IOKa3HUKH B
yIPaBIiHCHKIN AiSUTBHOCTI Taki sk [1]:

- (yYHKIIS TEpeTBOPIOBaHHA, TOOTO, KOHKpPETH3allisl LiJeH Ta CTpaTeriu,
Yyepe3 MOKa3HUKH, 110 XapaKTepU3yIoTh iX;

- HOpMaTWBHA (PYHKIIiS, 110 JO3BOJIAE YCTAHOBUTHU JOMYCTUMI (TpaHWYHI
a00 11JIbOB1) 3HAYEHHS,

- (byHKIIIST KOHTPOIIO Ta BIACTEKEHHS (PAaKTUUYHUX PE3YJbTaTiB, BUSBICHHS
BIJIXWJIEHB 1 B)KUTTS KOPUTYBaJIbHUX 200 MOMEpeIKyBaJbHUX 3aX0/1B,;

- TOpIBHSJIbHA (DYHKILS, IO JI03BOJISIE 3ICTABISATH PE3YJIbTaTH PI3HUX
TOCTIHKYyBaHUX 00’ €KTIB;

- aHaJiTM4YHa QYHKLIS JUIsl BUSBJICHHS IPUYMH 3MIH Ta 3aKOHOMIPHOCTEH;

- CTUMYJIIOIOYAa Ta Kepyroua (QyHKUI{, [0 JO3BOJSIOTH OLIHUTH
PEANICTUYHICTh JOCATHEHHS Oa)kKaHUX pe3yJbTaTiB Ta €(QEKTUBHO
HaNpaBUTHU PECYPCHU 3a JUIS TX JOCATHEHHS.

Takum ynHoM, KPI Ta dyHKIii, ki BOHM HECYTh, CTAHOBIATH MPAKTUYHE
HarmoBHeHHs1 koHuemniii BSC. 3CII no3Bonsie wimacudikyBaTu 1HAUKATOPU 3a
4OoTUpMa KJIIOYOBUMH HampsMmamu ((piHAHCH, KIIE€HTH, BHYTPIIIHI TPOIIECH,
HABYAaHHS 1 PO3BUTOK), BIIOOPA3UTH iX B3a€MO3B’A30K 1 3a0€3MEUUTH CTPATETIUHY
y3rO/KEeHICTh Ha BCiX piBHsX ynpaiiHHA. Konuenuiss BSC, 3ampononoBana P.
Kamnmanom 1 JI. Hopronom y 1990-x pokax, TpaHnchopMyBasacs 3 4acOM y THyUYKHUH
IHCTPYMEHT, IO 3aCTOCOBYETHCS SIK Ha PIBHI KOpHopaliid, Tak 1 B OKPEMHX
(GYHKITIOHATBHUX  MM1IPO3/ILIAX. [i romoBHa nepeBara TIojsra€ y MOXKJIUBOCTI
3pOOUTH CTpATETiF0 KOMITaHIi BUMIPIOBAHOK, KOHTPOJIHLOBAHOIO 1 3pO3yMUIOIO JIJIst
BCiX ydacHUKIB mpornecy. CydacHi nudpoBl TEXHOJOTIl Jal0Th 3MOTY ChOTOJHI
aBToMatuszyBatu 30ip 1 B3yam3zamiro KPI, omeparuBHO BiJCigKOBYBaTH

e(eKTUBHICTh, BHOpoBa/KyBaTh data-driven miaxoau B yIpaBliHHI — Ta



3a0e3revuyBaT THYYKHIl MOHITOPUMHT Ha BCIX PIBHSX. 30KpeMa, MapKETHHIOBa
aHaJIITHKA B €-COMmMeErce CepeoBUII JO3BOJISIE 3 BUCOKOIO TOYHICTIO BUMIPIOBATH
MOBEJIIHKY KJIIEHTIB, €(EKTUBHICTh KaHAJIB MPOCYBaHHS, MPOAYKTUBHICTL POOOTH
CHIBIpPALIBHUKIB (MIAPSAHUKIB) Ta pEHTAOCNbHICTh I1HBECTUIINH y UUDPOBI
1HII[1aTUBH.

OcHoBH1 cTpykTypHi eneMeHTH BSC 3anmumaroTecs axTyadbHUMH 1 B
mudpoBy emnoxy. PosrisHeMo eramu peanizamii CUCTEMH KPOK 3a KPOKOM Ha
npukiaai pyskiionysanns komnanii TOB «MetinBect-CML»:

1 Eran. Awuaniz exonomiunoi OisinbHocmi KOMNAHIi ma 6uUsHa4eHHs il
cmpameziunux yineu. TOB «MetinBecT-CML» - npoBijiHa yKpaiHCbKa KOMIIaHIA Yy
chepl peamsaiii METaJIONPOKATy, IO BXOJUTH JO BEPTUKAIBLHO 1HTETPOBAHOI
rpynu komnaHid MetinBecT. KoMmanisi Mae po3raidyeHy Mepexxy MeTanoba3 mo
BCii Ykpaini (moHan 25 6a3 MeTalonpokary) Ta 0OCIyroBye sIK BITYU3HSIHHUX, TaK 1
MDKHApOJHUX KJIi€HTIB. OCHOBHMM HampsM AiSUIbHOCTI — JUCTPUOYIIIS CTAIEBOIO
IIPOKaTy, BUTOTOBJIEHOTO MIANPUEMCTBAMHU Ipynu «MetiHBecT». KoMmaHisi Takox
HAJIa€ JI0JATKOBI MOCTYTH 3 TTOPI3KU METAIY, JIOTICTUKH, 30€pIiraHHs, KOMIUIEKTAI1
3aMOBJIEHb, E€JEKTPOHHOIO JOKYMEHTOOOIry Ta CepBICHOrO cymnpoBonay. Cait
KOMITaHi11T BUKOHYE (PYHKI[IIO OHJIAMH-BITPUHHU Ta IU(PPOBOTO CEPBICHOTO IIEHTPY,
7€ KIIEHTH MOXYTh O(OPMHUTH 3aMOBJICHHS, NEPEIVITHYTH AacCOPTHUMEHT,
CKOPUCTAaTUCh EJIEKTPOHHOIO YEpror, MEpeBIPUTH cepTU(dIKaTH Ta MpaLtOBaTH
yepe3 EJIO. 3ycwmis mno peamizamii mudpoBUX MApPKETUHTOBUX 3aXOJIB
3MIACHIOIOTBCS KOMAHJIaMH PI3HUX MIAPSAHUKIB, JTISUIBHICTh SKUX Y3TOJKEeHa 3
KepiBHUKOM Biaauty digital-mapkeTuHry, ajge sk Taka HE MEepPeCciKaeTbCs y poOoTI
Mk coboro. [Iporiec peamizaiiii TpoayKIiii KIIIEHTaM 3I1IMCHIOEThCS OE3IMOCEPETHBO
yepe3 calT (0e3roTiBKOBUM, TOTIBKOBHI pO3paxyHOK), 4epe3 ONeparopiB KO-
IEHTPY Ta TEpPCOHAJBLHUX MeHemKepiB. BianmoBigHo, M0 maHoi crnerudiku
JiSTBHOCTI (DOPMYIOTHCSI OCHOBHI CTpAaTeriuHi il kommnaxii y digital-HanpsaMky:

- 30UIbLIEHHST KUIBKOCTI OIUIAT Yepe3 CalT — MeTa KOMIIaHil 3MEHIIUTH

HAaBaHTa)XEHHS Ha MEHEKEepIB 3 MpOJaX Ta OIMeparopiB KOJI-LEHTPY

HUIAIXOM 30LIBIIEHHS KIJIBKOCTI KOPHUCTYBadiB, IO pPOOJISATh IOBHICTIO



3aMOBJICHHS «II1J KIIOW» 1IHCTPYMEHTaMH cailiTy 0e3 3alyuyeHHs JIOICHKOTO

dakropy.

- MakcuMizyBatTu TpPUOYTKH 3 €JICKTPOHHOI KOMEpIlli uepe3 eproHOMIuHe
BIOCKOHAJICHHS CalTy Ta MOMIMIIEHHS KOPUCTYBAllbKOTO JOCBIAY Ha OCHOBI
310paHuX 3 aHAJIITUKHU JAaHUX IIPO MOBEIIHKY KOPHUCTYBaUiB.

- 30UIBIIMTH TPUCYTHICTh Ta BIII3HABAHICTh Yy COIl.MEpeXax — po3poOUTU
pelieBaHTHUH Ta LIKaBHI KOHTEHT JJIs MiABUIICHHS piBHS 3amyuyeHocTi LIA.

- [ligBUIIUTH KOOPAMHAIIIIO Ta Y3TOMKEHICTh MK PI3HUMH MIAPSIHUKAMU Ta
CHelialiCTaMu.

2 Eran. Hactynmaum # TonoBHUM eTanoM moOyoBH 30aaHCOBAaHOI CHCTEMH
TIOKa3HHUKIB € gusnauerniss KPI 0ns ocnosnux nepcnexkmué (npoexyiit) cucmemu [8] —
1€ YOTHPHU KIIFOYOBI IUIOLIUHU, Yepe3 SKI peani3yloThCsl CTPATEriyHl LIl KOMIIaHii:
¢diHaHCcOBa, KIEHTCHbKA, BHYTPIIIHI MPOIECH, HABYaHHS 1 PO3BUTOK. [ KOXKHOI 3
X TPOEKIiN HeOOXITHO cihopmysamu yini 8i0N0GIOHO 00 CMpame2iuHo20 8eKmMopa
Komnauii ma eusnauumu noxasnuku (KPI) - MeTpuku, mo OyayTh BinoOpakaTu
CTaTyC MpOIECYy y JOCSTHEHHI iie. BiamoBigHO A0 Iiiel, HACTYITHUM KPOKOM
HEOOX1JTHO 00paTu Yinbo8i 3HAUEHHS, WO BUHAUAIOMb DANCAHUL PIBEHb NOKAZHUKA
ecmanosienull nepiod. B 3aJeXHOCTI Bl TOTOUYHUX MOKA3HUKIB Ta 1X 3arulaHOBaHUX
3HaueHb, HEOOXIMHO cgopwmyeamu iHiyiamueu, modOmMo npoexmu, KAMNauii aoo
3axo00u, CNpAMOBAHI HA OOCACHEHHs YLIbOBUX NOKA3HUKIG. 3 ypaxyBaHHSM IHOTO,
po3nisiHeMO  (opMyBaHHS 4OTHPhOX mpoekiii BSC Ha mnpuxmam kowmmaHii
«MertiaBecT-CML», sika akTHBHO pO3BUBAE HANPSAM [IUPPOBUX MPOJIAKIB.

1. @inancosa npoexyia. OCKUIBKUA Cepell KIOYOBUX HAMPSIMKIB PO3BUTKY
MPOBUX TMPOJIAXKIB, KOMIIAHISI BU3HAYMIIA 3aBIAHHSA 30L1bWUMU  KIIbKICMb
OHNAUH-3AMOGIEHb,  NIOBUWUMU  eEeKMUBHICIb — PEeKIAMHUX KAMNAHIU — ma
ONMUMIZY8AMU BUMPAMU HA 3ATYYeHHs KIIEHMI6, TOKa3HUKaMU e(QEeKTHUBHOCTI
IUX IIei 0yiio oOpaHo Taxi, SK:

- KUIBbKICTh TTOKYTIOK Ha CaiTi;

- BIJICOTOK OHJIAMH-OILIAT Bl 3arajbHOI KUILKOCTI 3aMOBJICHB;

- okynHicTb pexiamu (ROAS);



cepenHs BapTicTh 3aimydeHHs ofgHoro kimenta (CAC);

peHTa0eNbHICTh MapKeTUHTOBHUX 1HBeCTHUIlIH (ROMI);

Taoauus 1. @inancoBa npoexkuis BSc s komnanii «MertinBecT-CMID»

IHoka3HuKH
i Ha3zsa Kinbkicne 3apaui IniniaTuBu
MOKA3HHKA BHPaKEeHHSI
. [MoTounuit 301TBIIUTH
KinekicTs L
. MOKa3HUK MOKa3HMK [0 OnrtuMizariist KapTKu TOBapy;
30UTbIIUTH MOKYIOK Ha _ ~ o
CUIBKICTE o 6 237 (=390 ~500 nokynok | 3amyck kamnaniii y Google Ads ta
PR ’ MOKYIOK Ha MiCSillb)| Ha MiCsIlb Meta Ha KOPHCTYBaUiB, SIKi HE
Bincotok . 3aBEPILWIN TOKYTIKY;
MOKYIOK Ta . 301IbIIUTH g
OHJIaltH-OILIaT L Brposamxenns 6;okiB "Bac moxe
3BEpPHEHb Ha . .. 0 KIJIBKICTh . "o . "
. BiJ[ 3araJibHO{ 25% . 3anikaBuTH" / "Cx03Ki TOBapu" Ha
canTl. KUJIBKOCTI ORIARI-OTLIAT OCHOBI icTOPIi MepermsaiB
(40)% PHTEP
3aMOBJICHb;
Kuonka onmatu "oHnaiH" gk
. . NpiopUTETHA Ha eTami OQOpPMIICHHS;
. OKynHICTh IoTounnit piop . bop ’
30inbIICHHS yep2024-uep.2025 Bonyc 3a onaiiH-omiaty
. peKiamMu MOKa3HUK . .
OHJIAIH-OTLIAT i 5,39 . . | (3HmXKa/00HYC TIPY OHJIAWH-OTLIATI);
(ROAS): 3aJOBUTHHHN . )
Bbanepu, ceprudikaru 6e3nexu (Visa/
Mastercard, To1110).
CAC 20 3MEHIIUTH J0 BusHaunTH, Ha SKOMY eTarti
[TigBummT ! 15 "Binmamae" OUTBIIICTH KOPUCTYBAYIB;
peHTa0EeIbHICT TecryBanus aynuropiii: Lookalike,
b IUIATHOTO |PeHTabenpHiCTh YTpumyBaru iHTEepecH, pEeMapKETHHT;
Tpaiky | MapKETHHTOBUX 438.62% noka3Huk Ha |CrnpsmMyBaHHS TpadiKy HE HAa TOIOBHY
(Google Ads, |  imBecTumii ’ TaKoMy piBHi CTOpIHKY, a Ha peseBaHTHi LP;
Meta). (ROMI): (ta Bume) | MakcuManbHa AeTasi3arlis JUKepen i
KaHaJIiB KOHBEpCil.
30inpmuTH | BHKOpHCTaHHS BY3bKHX ayIUTODIH,
L YacTka HOBUX BIZICOTOK BUKITIOYCHHS Hee()eKTHBHUX;
KinbKicTh HOBUX . N . .
3MEeHIIUTH copcTyEauip [(CPHCTYBaUiB caliTy HOBUX Po3BUTOK OpraHiuHUX KaHaJiB
BapTICTh PHCTYBa BiJI 3araJibHOL KOpHCTYBauiB |3amydeHHs uepe3 YouTube, Instagram
caiity 3 Paid . . . i
SATYHEHHA | ooy poig | KiIBKOCTI 157 408 |mo Paid Search Reels;
KJIIEHTA. (13,58 %) + 79 289 | na 18-20% ta | [Tigsumiennst LTV kiienTa: Gpokyc Ha

Social

(6,84 %)"

Paid Social
10%

yTpUMaHHi (IporpamMa JIOSJIbHOCTI,
TOIIIO).

2. Ilpoexyin Kniecnmu. JIJ1s OMIHKY 3MIH Yy CmyneHi 101bHOCMI KIIEHMI8 ma

epekmusnocmi

ITIOKAa3HUKMH.

ix yugposoi

NPUCYMHOCMI,

KUJIbKICTh TOBTOPHUX Bi3UTIB;

Bounce rate

yacTKa MOOUTBHOTO Tpadiky;

KUIBKICTh B3aEMOJIIHN Y COIMEpeKax.

KOMITaHisi  oOpana

HACTYTIHI




Tabamus 2. KiienTcbka npoekuis BSc qis1 komnanii

«MeTtinBecT-CMII»

Iloxka3sHukHn
i Ha3sBa Kinbkicue 3anaui IniniaTuen
MOKa3HHKA BHPAKEHHSI
HanamryBanus
: E€MapKETHHTY;
IliaBuimuTu P . P L. Y
. . o Email a0o ixun Buau
B1COTOK IToBTOpHI ITorounuit . o
. o, |30umbInTH 10 25%)| pO3CHIIOK Y MECEHIKEPaX;
MTOBEPHEHHS BI3UTH noka3Huk 18,4% .
. Yar-60T momiunuk y TT;
KOPHUCTYBauiB.
CTBOpEHHS KOHTEHTY ISt
«TIOBEPHEHHS.
OnruMizartiss KapTKH
3MEHIIUTH Koed.nepepruBanus TOBapy;
Koe]imieHT Bounce rate micns neperysiny | 3meHmuTH A0 85- | JonaBanus 610kiB "Cxoxi
IEpepUBaHHs Ha TOBapy CKIIAIa€e 90% toBapu", "3 IIUM TaKOX
caiiri 97,5% KYIYIOTh'", TECTYBaHHS
pizaux tumis CTA
Yacrtka Bucoxkuii nokasnuk,| [lyOmikyBaHHS MOOiTEHO-
MOOLUITFHOTO 65% HEe TIoTpedye OpiIEHTOBAHOTO KOHTEHTY
. Tpadik BTpYYaHHSI Bizieo, Reels, Stories);
301TBIIATH pagixy Dy (Binco, e )
. . BBeaeHHs MOCTIMHUX
3aITy4eHICTh ¥ 301IbIIATH » '
. o ER_Facebook | . . ...|pyopuk (“Kopucuo 3natn’)
COLlIAIbHUX KinbkicTb y o KIJIBKICTh B3a€MOJI1
-~ max 1.3% Ta TYMOPUCTHYHOTO
MepeKax. B3a€EMOJIIN y y Facebook no 3-
ER_Instagram A KOHTEHTY;
coLMepekKax - o 5%, B Instagram no
max 22.7% o Komna6oparii 3 ranyseBumu
25-35% .
Jigepamu.

3. Ilpoekyis Hasuannsa ma xap’epnoco 3pocmy. Ll TIpOEKIlis € MOCHUTH
CHIPHOIO JJI BU3HAUYEHHS MOKA3HUKIB Ta W€, OCKUIBKUA OCHOGHULL 00cse pobim
BUKOHYEMbCS NIOPAOHUKAMU, A He WMAMHUMU CNiBPOOIMHUKAMY, WO 6HOCUMb
negni kopekmuseu. TuM He MEHII, KOMIaHIE OyJl0 0OpaHO KIIFOUOBI MOKA3HUKHU
JUTS BiTOOpakKeHHsI CTaHy CIIpaB y Iiil MPOEKIIii, TaKi sK:

- 4acTOTa OHOBJICHHS 3BITIB (€IWHI [UIS BCIX MIAPSIHHKIB MPOMIKKH
yacy IMEpeBIPKM Ta BHECEHHS KOPEKTHBIB y pEKJIaMHI KOMIIaHIi) Ta SIKICTb
3BiTHOCTI (BignoBigHicTh KPI);

- KUIBKICTB TIpalliBHUKIB 3 cepTudikaramu (GA4, Meta, SEO);

- KUIBKICTh ~ TIEPEBIPOK  MIAPSIHUKIB 32 4YeK-iuctamMu Ta %

BIJIITOBITHOCT] TEXHIYHUM BHUMOTraM KOMIIaHiI.




Tabamuns 3. Ilpoexkuis Hapuanus ta kap’epHoro 3pocty BSc nis

komnaHii «MetinBecT-CMII»

i IMoxa3zuuku 3amaugi InimiaTuBn
Po3po6utu TunoBuii | Po3podutn THHOBUMI
ITigBummuT YacToTa OHOBJICHHS 3BITIB namoopn y Looker | mambopn y Looker
AHAI THYHY Studio Studio;
KOMIICTEHTHICTb . . S . Perynspuui Bnposanutu
. . SIkicTb 3BiTHOCTI (BIAOBIAHICT P .
MIpaliBHYUKIB KPI) KOHTpOJIb Ha BHYTpIIIHI TPEHIHTH 3
koperysanHsa KPI AHAJITHUKH.

Ceptudikarnis Google

. . . Analytics, Meta Ads,
KinabkicTh npaliiBHUKIB 3

; BayTpimns cucrema SEO-6a3suc;
[ocunutn  |ceptudikatamu (GA4, Meta, SEO); yTb >
L, . ) . . OITIHKH POOOTH Po3po0Oka dek-ucTiB
BHYTpimHii | KibKicTh IepeBipoK MiapsIHHUKIB . . .
. - HiIPSITHUKIB; nepeBipKH
ayaWT 1 HABYaHHS 3a YeK-JIHCTaMH; . . .
. . o) . . . Hapuanns 3 digital- HAPATHUKIB;
HiIPSTHUKIB % BiINOBITHOCTI TEXHIYHUM . ;
IHCTPYMEHTIB. HacraBaunrso,
BUMOTaM o
BHYTpIIIHI
CTa)KyBaHHSI.

4. Ilpoexyisn Buympiwmix 6i3nec-npoyecie BigoOpaxkae e()EKTUBHICTH 1
SKICTh OpraHizallii BHYTPIIIHIX olepalii, siki 0e3MmocepeHbO BIUIMBAIOTH Ha
3IaTHICTh KOMITIaHIi JIOCATaTH CTPATEriyHUX LiJIed y (piHAHCOBIM Ta KIIE€HTCHKIN
wionMHax. BoHa 30cepemkeHa Ha KIIOYOBUX IMpoliecax, IO 3a0e3MeuyroTh
CTBOPEHHS I[IHHOCTI JUIsl KJIIEHTIB, MiABUIIEHHS MPOIYKTUBHOCTI Mpalll, 3HUKCHHS
BUTPAT 1 IOCATHEHHS CTAa0LIbHOI KOHKYPEHTHOI nepeBaru. i 1miei npoexiii 0yio
0o0paHo TakKi MOKa3HUKH, SIK:

- aHasi3 BOPOHKH MPOJIaXKiB;

- KoeIli€eHT KOHBEPCIT;

- aHAJITUKA KIIIKIB / TETUIOBUX KapT 3a PIBHEM 3aJIy4€HOCTI.

3 Etan. 3axirouHuM eTanom po3poOku 30alaHCOBaHOT CUCTEMHU MOKa3HUKIB
€ BUABNEHHSA NPUYUHHO-HACTIOKO8UX 38’a3Kie. BiamoBigHO 10 3i0paHux Ta
MIPOAHAJII30BAHUX MMOKAa3HUKIB, TOMITHO, [0 HAMOUIbII 3HAYYIIMMHU JJIs1 KOMIaHI1
saymmiaroThes pinancoBi KPI taki, sk kinbKicTh MOKyNoK Ha caifti, ROAS, CAC,
ROMI, oxnak, rojjoBHAa MeTa KOMIIaHIi, - 30LJIBIIICHHS KIJIBLKOCTI OHJIAWH-OIIAT, -
3aJIEKUTh BiJ TMOKA3HUKIB IHIIMX MpPOEKIii. 30KkpeMa, AaHWil aHajl3 BUSIBUB
e(eKTHBHI MNUISAXW JJIS JOCSATHEHHS BU3HAYEHUX CTPATETIYHUX IIUIeH depes
MOKpAIIEHHSI KOPUCTYBALIbKOTO JOCBIAY Ha CalTi Ta ONTUMI3alii iHTepQeicy,

NIJBUILIEHHS 3pYYHOCTI HaBIralii Ta BNPOBA)KEHHSI 1HCTPYMEHTIB MOBEIIHKOBOI



aHaMITUKKA. Taki 3axX0iu COPUATUMYTH 3HMKEHHIO KOEQIIIE€HTIB MEpEepUBaHHA Ha
KPUTHUYHUX €Tanax BOPOHKHU MPOJAXIB, 10 O€3MOCEpEAHbO BIUIMHE Ha 3pOCTaHHS
KUTBKOCT1 OHJIAMH-TIOKYTIOK.

Tabumus 4. Ilpoexuisa BayrpimHi 0i3Hec-npouecu y BSc qiis komnanii

«MeTtinBecT-CMII»

Iloxka3HuKH
i Ha3sBa KiabkicHe 3agaui IniniaTuBu
NOKa3HHKA BHPAKEHHS
Ceanc —
Koed.mepepuBanus 3HU3NTH
Ilepermsan 0 ..
54% KoedinieHTH
[ToBapy
. nepepuBaHHs Ha
OnrtumizyBatn  [[Ieperman — Koed.nepepuBanns . .
o KokHOMY etami; | UX-mociimkeHHs Ta
X Kopuctysaya [Komuk 97,5% . N
[ligBummTn ayIuT CauTy;
Jo mokynku.  [Komuk — Koed.nepepuBanns .
0 e()EeKTUBHICTh
OdopmneHHs 67,1% UI/UX
Odopmnenns —| Koed.mepepuBanus . o
0 inTepdeticy.
IMokyrka 56,2%
A/B TecTyBaHHS Ha3B,
. kHomok, CTA;
IigBumuTu .. .
. Koedirient _ 0 30impImATH 3anpoBaKEHHS
KOHBEPCIito Ha CR purchase = 0,65% 0
. [KoHBepcii NOKa3HUK 70 1% MpOMO/3HMKOK Y KOIIHKY;
KO>KHOMY €Talli.
Push-unaraayBanust mpo
MTOKMHYTI KOIIUKU
. Brposamxenns Clarity;
(1) . . .
% KopucTtyBauis 3a o P Y5
. . . .| 36inpmutu % [lomicsuni cecii
BrpoBaautu ananmiz| AHamiTHKa | piBHEM 3ay4€HOCTI: . .
. . 0 KOPHUCTYBauiB 3 |EPETIAAY 3alHCiB 010
TIOBEJIIHKH KJIIKIiB / cepenne 70,15% )
) o BHUCOKHUM UX;
KOPUCTYBaulB. | TEIJIOBUX KapT Husbke 21,03% . . .
o 3amydyeHHsM | Dikcarlist MepTBUX 30H i
BHucCOKe 8,82% )
HekaikabenpHuX CTA;

OxkpiM TOTO, TOCHTIIKEHHS JaHUX, 310paHUX MOBEIIHKOBUMHU aHAJITUIYHUMU
IHCTpyMEHTH (TEIIOB1 KapTu, cecii meperisiay, nonaii UX) 3acBiaguyroTh, IO
KOpUCTYBayl BTPA4yarOTh 1HTEpec ab0 HE MOXKYTh 3aBEPLIMTH [1I0 Ha TNEBHUX
eTanax B3aeMomii 13 caiitom. lle mpsiMmo BruMBae Ha Koe]illieHT KOHBepcii Ta
peHTabenpHICTh TIaTHOrO Tpadiky. KpiMm Toro, BUCOKHUI bounce rate Ta HU3bKUMN
BIJICOTOK TIOBTOPHUX BI3UTIB BKa3ylOTh Ha HEJOCTAaTHIO E€MOIIMHY Ta
iH(DopMarliitHy TpuB’s3aHICTh KOPUCTyBada J0 OpeHAy, 1Mo MmoTpedye MOCUICHHS
KOHTEHT-CTpaTerii, MporpaM JOSUIbBHOCTI Ta AKTUBHIIIOI POOOTH B COIlaJbHUX
Meria.

OkpeMO BHUSBIECHO, 10 OpraHi3amiiiHi acnekTd —  BIJACYTHICTb

CHHXPOHI30BaHOI CHCTEMH 3BITHOCTI Ta €IUHUX BHUMOT 10 HIAPSIHUKIB —



YIOBUIBHIOIOTh PEAKI[I0 Ha 3MIHH, 3HWXKYIOTh MPO30PICTh MPUNUHATTS PIIICHb Ta
HE JO3BOJIAIOTH IIBHUJAKO aJanTyBaTH TAaKTUKy JO0 PUHKOBUX 3MiH. Tomy
HaJIaTO/UKCHHSI CHUCTEMH BHYTPIIIHHOTO KOHTPOJIO, IMIJBHUINCHHS KBasi(ikarii
OiAPATHUKIB Ta CTBOPEHHS YHI(IKOBAaHMX 3BITIB CIPHUATHME IiBUIICHHIO
3arajibHOi €()eKTUBHOCTI MAPKETHUHTOBOI JIISUTBHOCTI.

TakuM  4YuMHOM, TpPUYMHHO-HACTIAKOBI 3B’si3kM y  Mexkax BSC
HiATBEPKYIOTh, IO JOCATHEHHs (DIHAHCOBUX IIUIEW MOXKIIMBE JIUIIE 32 YMOBHU
KOMIUIEKCHOI poOOTH HaJ yciMa IHIIMMH TPOEKIISIMU —  KJIIEHTCHKOIO,
MPOIIECHOID Ta OCBITHROIO. PO3yMIHHS B3a€MO3aJeKHOCTI MHMX 3B’SI3KIB Ta
BUSIBJICHI, BI3YJIbHO mpezacTabieHHi KPI, mo xapakTepu3yroTh iX, J0MOMararoTh
chopmyBatu (GyHIAMEHT JJIsi CTPATETiyHOi CTIMKOCTI KoMMaHii y mudppoBOMy
CepeOBUIIII.

BuchoBku. Y po6oti Oyno mnpoaHaIi30BaHO MOXKJIMBOCTI ajanTarii Ta
BIIPOBA/PKEHHS 30aJIaHCOBAHOT CUCTEMH IMOKAa3HUKIB y CTpaTeriyHe YIpaBiIiHHS
xommnaniero «MetinBecT-CMLI» y e-commerce cepenoBuiili. byno po3misiHyTO sIK
KJIACUYHI TIAX0oau 0 (OopMyBaHHS KIIOUOBUX Moka3HUKIB edextuBHOCTI (KPI),
TaK 1 0COOJMMBOCTI 1X 3aCTOCYBaHHS y LU(PpoBOMY cepenoBulll. Po3kputo 3mMict
KOXKHOT 3 4OTHpbOX mpoekiiii BSC Ta BU3Ha4eHO peneBaHTHI METPUKHU JIJIST KOKHOT
3 HHX, a TAKO)K IX IIUIbOBI 3HAYEHHS, 3a7a4l M BIAMOBIAHI I1HIIATUBH I I1X
JOCSATHEHHS.

Cepen mepesar 3anponoHoBaHoi mozaeni BSC mis kommnanii «MeTiHBeCT-
CMII» BapTo 3a3HAYUTU  KOMIUIEKCHMH TIAX1J JO0 OILIHKA BHU3HAYaJbHUX
MOKa3HMKIB, JIETKY IHTErpaiito 3 1HcTpymMeHTamu digital-aHamiTUKH, OpilEHTAIIIO
CUCTEMHU Ha JOCHIJDKEHHS JIIOACHKOTO (akTopy (SIK 3 OOKy KIIEHTIB, TaK 1
nepcoHany) Ta GopMyBaHHS €AMHOTO aHATITUYHOTO M1IXOMY JUIsl BCIX MIIPO3I1LIIB.

Pazom 13 TuM, Je€rko MOMITUTH W HHM3KY OOMEXKEHb, a caMme. BIJICYTHICTb
CTajoi KOMaHIW TMPAIliBHHUKIB, 10 3HAYHO YCKIAIHIOE (POpPMYBaHHS €JIMHOTO
IUJIICHOTO YSIBJIGHHS MPO CTPATErito KOMITaHii Ta 1i i, 1, IK HACI1JOK BIJICYTHICTb

noBHOT yHI(ikaIii ¢GopMu Ta MEPIOAMYHOCTI 3BITHOCTI cepes MiAPSAHUKIB, IO



CTAaHOBUTH TEBHI TPYAHOIIl B OILiHII mpoekiii «HaBuaHHS 1 pO3BUTOK» uepes
30BHILIHIHM XapakTep poOOTH OLIbIIOCTI BUKOHABIIIB.

Tum He MeHII, HA TPUKIAT MPOIECy BIPOBAKCHHS CHUCTEMH Ha
MITPUEMCTBI, 110 OPIEHTOBAHO HA 3MIMCHEHHS MU(PPOBOI KOMEPITii, BCTAHOBJICHO,
mo BSC Buctymae He nuine IHCTPYMEHTOM KOHTPOJIO, a M Karajai3aropom
udpoBoi TpaHcdopMaillii 0i3HeCy, 3a0e3Meuy0dn OpIEHTAIlII0 KOMIIaHIi Ha JaHi,
THYYKICTh MPUIHATTS pilIeHb Ta 3pOCTaHHS JIOBIOCTPOKOBOT

KOHKYPEHTOCITPOMOKHOCTI.
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