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3actocyBaHHsa CRM-texHonoriu
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Y cmammi susnaueno cymuicmo i uceimieno ocnoeni acnexkmu gopmysanns CRM-
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UcnonbzosaHue CRM-texHonoruu
B KOHLleNL WK BHYTPEHHEro MapKeTHHra

B cmamve onpedenena cywHocms u 0ceeujenbl OCHOGHblE ACHEKMbL (HOPMUPOBAHUSL
CRM-cucmemul, GbIACHEHO NPEUMywjecmeo ee UCHONb30BAHU NPEONPUAMUAMU Chepbl
yenye. IIpednooicenvt nepcnexmugHule nanpaenenus eneopenus CRM-mexnonozuil 6 konyen-
Yuio HYmMpeHHe20 MapKemuHaa npeonpusmuti Henpou3800CMEeHHoU cgepbl U onpeoenenvl
npuopumemsl ux OaIbHeue20 pa3gumusl.
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Use of the CRM-technology
in the concept of Internal Marketing

In this paper the nature and basic aspects of CRM-system were determined, the advantages
of use by services sector were revealed. The introduction of promising areas of the CRM-
technologies in the concept of internal marketing in the companies of unproductive sector
and priorities for their future development were proposed.
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ITocmanosexa npobremu

CyuacHe Oi3Hec-cepe/lOBUIIE MPOXOIUTh YEPrOBHH €Tall MepeTBOpEeHb, IO Xa-
PaKTEepU3YEThCS HANpPy)KEHHSAM €KOHOMIYHOTO KIIIMaTy, IOCHJIEHHSM IIPOIIECiB IIIO-
Gamizarii Ta KOHKYpEHTHOI O0pPOTHOM 3a KIIIEHTIB, @ TAKOXK JUHAMIYHUM PO3BUTKOM
1 BUKOPHUCTaHHAM Y MapKeTHHTOBiHl JiANbHOCTI MiANPUEMCTB IHTEPHET-TEXHOJIOTIH,
YIPOBAXKEHHSAM CHCTEM YIIPABIiHHSA BUTpaTaMH, 3IUTTAM 1 MOIIHMHAHHAM KOMIIa-
Hill Tomo. BrmuB nux TeHISHIH M03HAYA€THCS Ha KOHKYPEHTHOMY CEPEeIOBHIII SK
ycepeauHi KoMIaHii, Tak i mo3a Hero. ToMy Ha ChOTOHI HalOUIBIN yCBIJOMIIIOIOTHCS
BEJIMYE3Hi IepeBary, siki Aae po3yMiHHsS HAasABHUX 1 MOTEHIIITHUX KITI€HTIB, SIK 3 €KO-
HOMIYHO{, TaK 1 3 HTOBEIiHKOBOI TOUOK 30DY.

BinbmicTs KOMIaHii po3misaae ynpasiliHHA BiTHOcHHaMH 3 KiieHTamu (Customer
Relationship Management, CRM) sik ennemeHT KoprioparuBHoi ctparerii. l1o6 peani-
3oByBatu CRM-niporpaMu, BiTYM3HAHI MiAIPHUEMCTBA HEBUPOOHNUOI ChepH B JOKPH-
30BUI Nepiof] BKJIaaiy 3Ha4YHI KOIITH B OPIEHTOBAHI Ha KJIIEHTA PIIIEHHS, Taki sK:
aBTOMaTH3allis 30yTOBOI MisSIIBHOCTI, CTBOPEHHS LIEHTPIB OOCIYrOBYBaHHS KJII€HTIB,
aBTOMATH3allisl MapKETHHTY, Be0-CaliTH, 3aX0/11, OPIEHTOBAHI Ha MIATPUMKY BiTHOCHH
Mix KommaHiero 1 kmieHTamu (B2C), pobota 3 pexiaMariisiMu, IporpaMu JOsIIbHOCTI
tomro. HuHi BUHHKae HEOOXiMHICTH KOMILIEKCHOTO BUPILIECHHS MPOOIeM, M0 CTOCY-
IOTBCSI 3aIPOBAIKEHHS €(DeKTHBHOT CHCTEMH YIPAaBIiHHS BIJHOCHHAMH 3 KJIIEHTaMHU
Ha MiANpUEMCTBaX cepH MOCTyT i CepBicy, MPU LIbOMY CHHEPreTH4HUI eexT Oyne
O1IBIINM 32 YMOBH BUKOPHCTAHHSI KOHIETIIi BHYTPIIIHHOTO MapKETHHTY.

AHnani3 ocmanHix docnidxicend i nydorikayil

3Ha4YHUI1 BHECOK Y PO3BUTOK TeOpil yIIpaBIiHHA BiHOCHHaMH 3 KirieHTamu (CRM)
3niicHIIN Taki BueHi, sk: [1. [piabepr [9], E. [leiin [2], [1. 'em6a, M. Ctoyn, H. Bya-
KOK [3] Ta iHIIi, y mpamsx sIKuX c(hOKyCOBaHO yBary Ha BU3HAYCHHI CYTHOCTI ITOHATTS,
HaBelleHO Kiiacudikamniiiai o3Haku CRM-cucTeMHu, BUCBITICHO TOHKOII TTOOYIOBH CHUC-
TEM YIIPABJIiHHS BiTHOCUHAMH 3 KJIIEHTaMH Ta OIIHCHO MOXKJIMBI TIOMHJIKY TIPH peajti3a-
nii CRM-cTparerii Ha npakTwiii. Takoxk y poO0oTax 3aKOpIOHHUX aBTOPIB aKIICHTYETHCS
yBara Ha KJII€EHTOOPI€EHTOBAHMX PIMICHHAX (DipMH, 30KpeMa: aBroMaru3arlii 30yToBoi
JUSUTEHOCTI, CTBOPEHHI IIEHTPIB 00CITyTrOBYBaHHS KITIEHTIB, aBTOMAaTH3aIlil MAPKETHUHTY,
i AKPECITIOETHCS MTPIOPUTETHICTD BEO-CANTIB Y peaizallii ONepaTuBHUX 1 CTPAaTeTiYHUX
pillleHh KOMITaHil, MATPUMII BITHOCHH MK KoMmaHiero Ta kiieHtamu (B2C). Takox
y pobotax E. Ileitna [2], Touky 30py sikoro moxinsiorh C. Kaprumos, 1. Kyipuunipka,
M. IoramHikoB [5], chopMynboBaHo AyMKH Tpo Te, o CRM-Moxenp B3aemomii —
IIe 3 OMHOTO OOKY, TIeBHA (bistocodist Oi3HECY, 0 CTABUTH KIIIEHTA B IICHTP YXBAJICHHS
CTpareriuHMX pilleHb, a 3 IHIIOTO — MPOrpaMoOBaHa iIHTErpPOBaHa CUCTEMa MPAKTHIHOL
peaumizartii. Takox HeoOximHO BimzHauuty nparii JI. beppi, I. lllocrak, I. Ymax [6], y
SIKMX BUCBITJICHO ITUTAHHSI (POPMYBAHHS TEOPil MAPKETUHTY BITHOCHH i BU3HAYECHO HOTO
BIUTMB Ha IIEPCIIEKTUBH PO3BUTKY MapKETHHI'Y TIOCIIYT, a TAKOXK PE3YNBTaT! JOCIiIKEHb
H. Bennamymi, JI. Beppi [7], A. Ilepsa3, M. Padixk [11], B skuX MpHIiIEHO YBary q0Ci-
JOKSHHSIM YMHHHKIB CTIOHYKAHHSI KTI€HTIB IS MIATPHUMKH BiTHOCHH 13 TTOCTadaIbHUKA-
MU TOCITYT 1 ¢hOPMOBAHO KOHIIENT (DOKYCYBaHHSI yIIPABJIIHHS Ha KITIEHTA.

VY mparsix BITYM3HAHUX yueHHX, Takux sk C. Tpodimos [4], C. Kaptumios, 1. Kyib-
gurpka, M. [TotamuikoB [5], M. bemseiies, B. Bopo6iioB [1], mpumigeHo 3HaYHY
yBary npuHIunaM nodynosu CRM-cuctemu, mpoaHati3oBaHO Ta 3IiHCHEHO CIIpoOy
aJanTyBaTH TeopeTuuHy 0azy i CRM-iHcTpyMeHTapili 10 peaabHOro Oi3Hecy.

He supiweni paniue wacmunu 3azanrvHol npobremu
3AifiCHUBIIN aHAJli3 TEOPETHYHHX HAIPAIIOBaHb i3 JOCTIKyBaHOI mpobmema-
THKH, HAMH 3’SCOBAHO, 1[0 HEBUPILMICHUMH 3aJIMIIAIOTHCS MUTAHHS KOMIUICKCHOTO
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BripoBakeHHsT CRM-TexHONIOri y Mo€AHaHHI 3 BUKOPHUCTaHHSAM IHCTPYyMEHTapito
BHYTPIIIHBOTO MAapKETUHTY B OIEPAIiifHY AiSUTBHICTh BITYM3HSHHUX IiANPHEMCTB
cthepu mocayr, a HasgBHI AOCTIIKEHHS 3 I[LOTO MPUBOLY B OCHOBHOMY MaloTh (hpar-
MEHTapHUi xapakrep. ToMy TOUiTEHUM BOadaeThes OOTpyHTYBAaHHS IepeBar i BU3Ha-
YEHHSI CHHEPIeTUYHOTO e(eKTy BiJ 3aCTOCYBaHHS MiANMPUEMCTBAMHU Cepu MOCIyT
CRM-T1exHONOTi# Ha pi3HUX eTanax MpoLecy MapKETHHIOBOTO IUIAaHYBAaHHS B CHCTEMI
BHYTPIIIHBOTO MApKETUHTY Ta YIPABIIHHS PO3BUTKOM mianpueMcTBa. Lle mactes 3M0-
Iy OOTpYHTYBaTu €KOHOMiuHY €(EeKTHBHICTH BiJl yrpoBakeHHsI CRM-MapkeTHHTY B
IiSUTBHICTD MiAIPUEMCTB HEBUPOOHNUOI chepr Ta CKOPUTYBATU HAMIPSIMH 1X MOATH-
LIOTO PO3BHTKY.

Dopmynroeanns yineii cmammi

Mare crarTi — OOTpYHTYBATH JOIIIBHICTh BUKOPHCTAHHS KOMILICKCHOTO IiAXOMY
1o 3acrocyBanHss CRM-TexHOOTi# Ta iIHCTPYMEHTApito BHYTPIIIHHOTO MAPKETHUHTY B
OTepaIiiHii qISUTBHOCTI BITYM3HSIHUX I IITPHEMCTB CHEPH MOCITYT.

Buxnad ocnHo6H020 mamepiany 0ocnidxcenHA

Customer Relationship Management abo ynpaBiiHHSA BiTHOCHHAMH 3 KIi€EHTaMH
(CRM) — 1ie moOymoBa MpaBMIIBHUX B3a€EMUH 13 KIIIEHTaMH, 110 A€ 3MOTY KOMITaHii
i ABHUIUTH MPHOYTKOBICTh poOOTH Oe3 30iIbIICHHS BUTPAT Ha MApKETHHT, MPOJaK,
BHPOOHUIITBO, ITPOIYKT Ta HAJAHHS MTOCITYT, 00CITyTOBYBAaHHS KIIEHTIB [5].

VY By3pkomy 3HadeHHi CRM MoOkHa mpencTaBuTH K 0a3y JaHWX, 10 MICTHUTH y
co0i, OKpiM aapecHOi iHpopMaIii Tpo KITEHTA, XPOHOJIOTI0 OyIb-IKUX KOHTAKTIB i3
HUM (Bif Tene(oHHOTo A3BIHKA 0 MOKYIKH MPOAYKTIB/IOCIYT i TapaHTiHHOTO 00-
ciyroByBauHs). [Ipore CRM — 1ie indopmariiiiai cuctemu, mo MICTATh HE TITBKH
(yHKIIT yIpaBIiHHSA B3a€MOBIIHOCHHAMH 3 KJII€EHTaMH, a i caMy CTpaTerilo OpieH-
tarii Ha KrieaTa. CyTHICTB 1i€l CTpaTerii mojsrae B ToMy, o0 00’ €THATH Pi3Hi IKe-
pena indopmarlii Mpo KIIE€HTIB, 00CATH MPOJAXKiB, BIATYKH HA MaPKETHHTOBI 3aX0/H,
PUHKOBI TE€HICHIIIT A1 TOOYI0BY HANTICHIMINX BiIHOCHH i3 KiIi€eHTaMH [6, ¢. 125].

Hageneni Buine BU3HaUEHHS JAlOTh MOXIIUBICTD CPOPMYBATH AYMKY IIPO TE, IO
CRM-Mmonens B3aemomii — 1ie, 3 OMHOTO OOKY, IeBHA BCeocsikHA (imocodis OizHe-
Cy, IO CTaBUTh KII€HTA B IEHTP YXBaJCHHS CTPATEriuHUX pilleHb (ToOTO HaeThes
PO KJTIEHTOIIEHTPUYHICTh KOMIIAHi1), a 3 IHIIIOTO — IMporpamMoBaHa (TOOTO KepoBaHa
KOMI JOTEpHUMH IPOrpaMaMi) iHTerpoBaHa CHCTeMa MPaKTUIHOI peai3anii, B3aeMo-
Jisl pi3HUX KaHATIB i MpoBaiiepiB, KOXHHUHN 13 IKHX POOWUTH CBilf BHECOK Y CIOXKHB-
9y miHHICTb. IlinTprMka Taknux Oi3Hec-Iinel BKitodae 30ip, 00poOKy, 30epiranns it
aHani3 iHopmamnii mpo COXXKUBayiB, MOCTAYaIbHUKIB, TAPTHEPIB, @ TAKOXK BHYTPIIIHI
MporecH KoMmadii [2; 5].

TakuMm unHOM, IPUKITAJHE TPOTpaMHe 3abe3neueH s, 110 HalliJIeHe Ha aBTOMAaTH-
3aIlif0 CTpaTerii B3aeMopii 3 KIIEHTOM, 30KpeMa JUIs MiABHUIEHHS PiBHA MPOJaxiB,
OTNITUMi3amii MapKeTHHTY i TOKpAaIIeHHs 00CIyTOBYBaHHS KJII€HTIB MIJISIXOM 30epiraH-
HS iHpOpMAIIii PO HUX Ta icTOpPii B3a€EMOBITHOCHH i3 HIMH, MOXKHA TPEJCTABUTH SIK
CRM-cucteMy. [i BAKOPHCTaHHS Ha TIPAKTHIII A€ 3MOTY BCTAHOBHMTH Ta MOKPAIUTH
Oi3Hec-nponeaypH, 3NIHCHATH AKICHUH 1 KITbKICHUH aHami3 ix pe3ynbTaris [10].

CRM-cuctemMy B JiTepaTypHHUX JKepesax KiIacu(ikyroTh 3a TAKUMH O3HAKaMH:

I. Knmacudikaris 3a GpyHKIIOHAIBHIMH MOXJINBOCTSIMHU:

- YIIPaBIiHHS TPOJAKEM;

- YTIpaBIiHHSI MapKETHHIOM;

- yIpaBIiHHS 00CITyTOBYBaHHSIM KIIIEHTIB 1 KOJI-IIEHTPaMH.

II. Knacudikamis 3a piBHeM 00poOku iH(opmarii:

- onepauiitauii CRM;
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- anajmitnunnii CRM;

- xomaboparuamiit CRM (anri. collaboration — ciBnpaltist; criipHi, y3romkeHi 1ii)
[9; 10].

OcuHoBHrMy CRM-3aBraHHSAMH B CHCTEMi BHYTPIIIHBOTO MapKETHHTY €: 1CHTH-
(ikawig Ta yTpuMaHHs HAaHTIPHUOYTKOBIIINX KITI€HTIB 1 KOMIIETECHTHUX BHCOKOKBaIi(hi-
KOBAHMX TPAI[iBHUKIB; IIBUIKA PEaKiis HAa 3MiHU PUHKY; OOIPYyHTYBaHHS €(EKTHB-
HOCTI MapKETHHIOBUX BUTPAT 1 PO3POOIICHHS OIEPATUBHUX MAPKETUHTOBUX 3aXO/iB.

IIpu npomy nepeBaramu Big Bukopuctanis CRM-TexHouorii y cucremi BHyTpin-
HBOTO MAapKETHHTY €: OpraHi3allisi B3aEMOBUTITHOI CIIBIIpAIli B CUCTEMI «aKLiOHEp —
MEHEKEp — MEePCOHAN — KIIIEHT»; iIeHTH(IKAIlis MApKETHHIOBHUX HIlll 1 TPUXOBAHUX
PUHKOBHUX MOXKJIMBOCTEH; MOMJIMBICTH NMPOIMO3MLII MOKYIIIEBI JOPOXYIUX TOBapiB/
MOCIYT 1 iX CepBICHUI CYyNpOBiJ; PO3LUIMPEHHS KJIIEHTCHKOi 0a3u/HOBUX CETMEHTIB
PUHKY; IiABUILEHHS CIIOKUBUOI MPHOYTKOBOCTI; MMOCHICHHS KOHKYPEHTHHX IIepeBar i
CTBOPEHHSI IEBHOTO 0ap’€py ISl KOHKYPEHTIB.

Otxe, BukopuctanHsi CRM-TexHOOri# 1a€ MOXKIMBICTD MiAMPUEMCTBY IHTETPY-
BaTH ¥ MaKCUMAJbHO e¢(pEKTUBHO BUKOPUCTOBYBATH BCi JKepena in(opMmariii mpo Ha-
SIBHUX 1 TIOTCHIIIMHUX KJII€HTIB, HAMATOMUTH €(QEKTHBHY B3a€MOJIII0 MUK IMiTIPUEM-
CTBOM 1 IIEPCOHAJIOM Ta IIEPCOHAIOM 1 KIII€HTaMH.

IIponec interpauii anamitnayanx CRM-TexHomoOrii B 3araJpHHUI Mpolec Mapke-
THHTOBOTO TJIaHyBaHHS IIOJaHO Ha puc. 1.

AynuT MapKeTUHTY IIOB’SI3aHUM 13 TPYIOMICTKMMH MAapKCTHHTOBHMHU OCIi-
JOKEHHSIMU 30BHIIIHBOTO Ta BHYTPIIIHBOTO CEPEIOBHINA MIAMPUEMCTBA. TeXHOIOTIi
CRM paroTh MOXJIMBICTh 3HAYHO CHPOCTUTH IPOLEC ayauTy MapKeTuHry. IIpu 1po-
My MOTPIOHO BpaxyBaTH, IO JIETATi30BaHE TOCIIHKEHHS 1a€ JOCUTh BEIUKI 00CSITH
pizHOMaHITHOI iH(poOpMaIli. ¥ 3B’SI3Ky 3 UM MOTPIOHO PO3YMITH, IO cama 1o coOi
0a3a JaHWUX HIYOTO HE Ja€, SKIIO0 HEMA€ aHATITUYHUX 1HCTPYMEHTIB, SIKi CTAHOBIISTh
HeBin eMHy yacTuHy CRM-TexHomorii Ta kBasigikoBaHOTO TepcoHany. Y Mporeci
BHU3HAYCHHA U Y3TOIKCHHS LIJIEH 1 cTpaTeriii MapKeTHHTY TOUITFHO BUKOPHUCTOBYBA-
T 3acobu anamituaHoro CRM, a came mporHo3yBanHs, Metofnka «what if» (a mro,
SIKILO...) aHaMi3y, HopTdenpHuii ananiz, SWOT-anani3 Tompo [1]. CRM-cTpareris mia-
TPUMY€ETBCSI TAKUMH IHCTpyMeHTaMu sk: onepauiiinuii CRM; CRM-B3aemonii; CRM
1 METOAMKa INIaHYBaHHA MapKeTHHTY; aHaIITHIHIH CRM.

OTxe, 0a3yrounch Ha pe3ylpraTax ayJuTy Ta BUSBIEHIM MOTpedi B SKiCHOMY

= Eran 1. AynuT MapKeTHHTY |:> Eran 2. [ini MapkeTHHTY

=

:: . . . . ..

3 AHani3 AaHUX TPO V BignosigHocri 3 Miciero

> M .

z KOHTAaKTHHUH IICPCOHAT 1 Ta KOPHIOPaTHBHOIO

5 KITICHTIR crpareriero

=

g ags

S

=

= Etan 4. IIporpamu <:| Eran 3. Crparterii

é MapKeTHHTY MapKeTHHTY

InanyBanHs IIporao3yBaHHs Ta

MapKEeTHHTOBHX 3aXOJIiB MOJIETIIOBaHHS CTpaTerii

Cucrema BHYTPILTHHOTO MapKETHHTY

Puc. 1. BukopuctaHHss CRM-TexHonOril Ha pi3HUMX eTanax npouecy naaHyBaHHs
B CUCTEMi BHYTPILLHbOrO MapKETUHTY

Lorcepeno: cknaneHo Ha OCHOBI [ 1, c. 248; 5]
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YIpaBIiHHI BiTHOCHHAMU 3 KJIIEHTAMH, MiAIPUEMCTBY cepr IOCTYT Yy pa3i CXBaJeH-
H# pilieHHs npo BrnpoBamkeHHs CRM-TexHOIOri# y cucTeMi BHYTPILITHBOTO MapKe-
TUHTY HEOOXiTHO TOTPUMYBATHUCS TAKHUX €TamiB (puc. 2).

@OyHKIIT yNpaBIiHHA BHYTpILIIHIM MapkeTHHroM Ha ocHOBi CRM-texHomorii
OXOILTIOIOTH yCi €Tali MapKEeTHHTOBOTO IMKITY: MapKETHHIOBE IUTaHyBaHHSA Oi3HEC-
MIPOLIECiB, HATATOMKEHHS BIAHOCHH KOMMAaHIl 3 MEPCOHAJIOM, IMiArOTOBKA Ta MPOBE-
JICHHSI KaMIIaHil, BKIIIOYAa09H CErMEHTAaIlif0 0a3u KIII€HTIB i KOXKHY KaMITaHito, 30ip
[IEPBUHHMX BiATYKIB KIIEHTIB i MAPKETUHTOBUI aHAJI3 Ta ayIuT.

OCHOBHOIO METOIO MEPIIOTO eTary € 30ip i popmamizaiis iHpopmarllii, HeoOxinHOT
Il peanizarii nmpoekTy BrnpoBamkeHHs CRM. 3a pe3ynasraraMu BUKOHaHHS MEPILIO-
r0o eTamy HiANPHUEMCTBO OAEPIKYE YSABICHHS MPO MOXIJIMBI BapiaHTH BIPOBAKCHHS
CRM i HeoOxiaHi pyHKii. TakoXk yTOYHIOIOTECS TEPMiHU Ta OIOKET YIIPOBaKEHHS,
CKJIQJIAETHCS ACTaNbHUI KaJICHOAPHUH TUIAH 1 CTapT-all MPOEKTY, sKi HAaJal0ThCs Ke-
PIBHUKOBI MiAIPUEMCTBA IS Y3TOIKCHHS.

Ha npyromy eramni BUKOHY€ThCS IHCTAJIALIS, HaMaITyBaHHA 1 TecTyBaHHI CRM,
IMIIOPTYIOTHCS BC1 MOYATKOBI JaHi. TakoX IPOBOAUTHCS TECTYBaHHS AJIsl BUSHAUCHHS
BinmoBigHOCTI po3pobneHoi CRM-cuctemu 6i3Hec-BUMoOram.

Tpertiit etan — miaroroska mo ekcioryaranii CRM-cuctemu. Komu CRM-cucrema
(haKTHYHO rOTOBA 10 eKCILTyaTallii, HeOOX1IHO MO3HAYHUTH BCiX 11 KOPUCTYBAYiB 1 HAaTH
iM mpaBo focTymy o iH(opMaltii. Y mpoueci OCBOEHHS Ta HABYaHHS NEPCOHAITY A0CS-
raeThCs TOJIOBHA MeTa — 3a0e3meueHHs €()eKTUBHOTO BUKOPUCTAHHS BCIX MOXKIIMBOCTEH

AHauti3 1 IaHyBaHHS Oi3HeC-IPOLECiB MiAIPUEMCTBA

VY3romkeHHs 1 AeTaldbHU onuc niteil mpoekTy BrposakeHHss CRM-
cucreMu

Amnaii3 6i3Hec-niporecis

BusiBnenHs BuMmor 1o HanamryBadHio CRM-cucremu Ta iMmopry
JAHUX

BusHaueHHs HEOOXiIHOI 3BITHOCTI

BusnaueHnHst He0OXiTHUX 0OCSTiB HaBUAHHS NIEPCOHATY Ta MOAANBIIOL
M ATPUMKH

o -

Po3pobnaenns i rectyBanas CRM-cuctemu

YcranoBka nporpamHoro 3adesnedenss CRM-cuctemu Ha cepsep
Imnopr nannx y CRM

HanamryBaHHs CHCTEMH Ta 3BITiB

Iurerpariisst CRM-cucTeMu 3 iHIIMMH J10JaTKaMU

TectyBanas CRM-cucremn

VaromkeHHs DerTaMenTiR Ta IHCTDVKITIi

-

Beenenns B excinyataunito CRM-cuctemu

Busnauenns kopuctyBauiB CRM-cucteMu Ta iX mpaB I0CTYITy
IHCTaIAIIS KITIEHTCHKUAX MICIb

Hapuanns kopuctyBauiB podoti B CRM-cuctemi

[epexin no excruryatanii CRM-cuctemu

g L

Excmryaranis CRM-cucreMu migIIpueEMCTBOM

Puc. 2. OcHogHi etanu BnpoBagkeHHss CRM-TexHonoriH y cMCTeMi BHYTPILLHbOrO MapKeTUHTY

Jorcepeno: cknaneHo Ha ocHOBI [1; 2; 3]
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CTBOPIOBAHOI CHCTEMH YTNPaBIiHHA, a TAKOXK 3aC001B yIpaB/IiHHI i 00CTyroByBaHHS.

Ha 3aBepiansHOMY eTami NnepcoHai MiANPUEMCTBA TECTYE CUCTEMY 1 3PELITOO
BHUKOPHCTOBYE ii pecypcH B pealbHOMY peXuMi. Y MpOIleci Mepexoy, a TaKoXK y Mo-
YaTKOBHUH MEPiof eKCIUTyaTallii MOKyTh TOTYBAaTHCS PEKOMEHIAIT 3 YIOCKOHAJICHHS
SIK OKpeMHux Oi3Hec-mporeciB, Tak i QyHKui# CRM-cuctemu. OCHOBOIO IJIsI LIOTO
CJIy’KaTh IJIAHU Ta pillleHHs KePiBHUIITBA MIANPHEMCTBA OO MOJAIBIIOTO PO3BUTKY
0i3Hecy 1 fioro aBTOMaTH3AaIl.

Bucnoéxu

Takum uynHoM, CRM-TexHOIOTIi B CHCTEMI BHYTPIITHHOIO MapKETUHTY MiANpH-
€McTBa chepH MOCITYT CIPUSIIOTh MPUAHATTIO €)EKTHBHUX YIPABIIHCHKUX PIllICHb SK
TON-MEHEKMEHTOM, MEHE/DKEpaMU CEPeTHbOT Ta BUIIOT JIAHKH, TaK 1 OKPEMHUMH Tpa-
IiBHUKAMH (KOHTAKTHUM MIEPCOHATIOM) CTOCOBHO MapKETHHIOBOT MONITHKH Y BUOY/I0-
ByBaHHI B3a€EMOBHT1IHUX BIIHOCHH MIX ITi JHPUEMCTBOM i IEPCOHAJIOM, & TAKOXK KOH-
TaKTHUM TIEPCOHAIIOM i CIIOKMBavYamu mocayr. L{e y cBoro uepry Aacth 3MOTy JOCATTH
KOPITOPATHBHOI Micii Ta METH IisTTBHOCTI I IMTPHEMCTBA — HAa BUCOKOMY PiBHI a SIKICHO
3a7I0BOJILHUTH MOTPEOU CIIOKUBAYIB, C(HOPMYBATH TX JOSUTBHICTD Ta OTPUMATH 3ariia-
HOBaHY HOpPMY NMPHOYTKY, OCKIJIBKH caMe HOoro po3Mip BU3HAYAETHCS €(DEKTUBHICTIO
BUKOPHCTAHHS IHCTPYMEHTAPil0 BHYTPILIHKLOrO MapkeTHHry Ta CRM-TexHomoriii.
Takok eheKTHBHE YMPABIiHHS B3a€EMOBITHOCHHAMH 3 KJII€EHTAMH € CYTTEBOIO Mepe-
JYMOBOIO ITiJIBUIIICHHST KOHKYPEHTOCIPOMOKHOCTI Ta MPOAYKTUBHOCTI KOHTAKTHOTO
MePCOHATY IMiITPUEMCTBA C(hepH MOCIYT 1 BIUTMBAE HA €(PEKTUBHICTh MApPKETHHTOBUX
IHIIIaTUB Ta 1HBECTULIIIL.
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