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3ACTOCYBAHHSA TEXHOJOrIN
WTYYHOIO IHTEJNEKTY B CYYACHOMY
B2B MAPKETUHIY

[opeupbkmin CTaHicnas BacunboBuy
CTYAEHT Kadeapy MapKeTUHTY Ta MOBeAIHKOBOI KOHOMIKY
BH3 «YHigepcumem ekoHoMmiku i npasa «KPOK», YkpaiHa

MNeTpoBa IpnHa JleoHiaiBHa
AOKTOP €KOHOMIYHKMX Hayk, Mpodecop
BH3 «YHigepcumem ekoHoMmiku i npasa «KPOK», YkpaiHa

AHOmayis. B sikocmi memu 00cnioxeHHs 06paHa akmyaneHa npobaema po3sumky piuieHs Ha
OCHOBI MEXHOA0R2II WMYy4YHO20 iHMesnekmy AK 00H020 3 Halbineluux mpeHdig Cy4acHO20
mapkemuHzy. o ¢okycy e3amudl ceameHm B2B mapkemuH2y, de mpusanicme nputiHAMMmMs
pieHs 00820, G OmMxe fKICMb ma Kinekicme 830eMO0Il 3 KAIEHMOM € npiopumemonm.
JocnioxceHo, Sk pitueHHs Ha 6a3i WMy4HO20 IHMenekmy 8UKOPUCMOBYOMbCA HA PI3HUX emanax
waaxy kaiedma e B2B: gi0 aHanisy YiHHICHOI npono3uyii ma @opmy8aHHs nonumy 00
nepcoHanizayii- 830emodii, nidmMpumKu  NPoOaXi8, YMPUMAHHA KAIEHMI8 |  aHasimuku
pesyaemamis. Ha ocHo8i aHani3y MixHAPOOHUX 38imig | NpakmMu4YHO20 00C8Idy 8NPOBAOHKEHHS
LI, cucmemamu3o8aHo munosi CyeHapii: 8i0 eeHepayii KOHMeHMYy | AHAABY CU2HAAI8 NOBEDIHKU
0o opkecmpayis daHux y CRM ma nidmpumku KoMaHOU npodaxcis. YcmaHoeneHo, wjo
KHOHOBUM OBMEXCEHHAM epekmusHOCMI € GpaameHmapHicme oxcepes 0aHUX, 8i0CYMHICMb
E0UHO20 «0xepena npagdu» ma Hevimko 8U3HAYeHI Mempuku, Yepe3 wo 6aeamo iHiyiamus
30/1ULWAOMGCS 0KAABHUMU eKCnepuMeHmamu. 3anponoHO8aHO 0808UMIDHUL ¢peliMeopk, ¥
Medcax AK020 8UINeHO PigHI 3pinocmi OaHUX (8i0 NOBHICMIO PO3pIi3HEHUX 3anucie A0 NomMokig y
DEANbHOMY Yaci), @ Makoxc pigHi opeaHi3ayitiHoi 2omosHocmi 0o 3acmocysaHHa LUI (8id
0NOPMYHICMUYH020 00 IHME2POBAHO20 BUKOPUCMAHHS). Ha nepemuHi yux eumipie
CPOPMOBAHO MAMPUYKD CYeHapiie suKopuCmaHHs LI, wo nokasye, Aki sapiayii npakmuk €
OOYiNIbHUMU HA KOXCHOMY emani po38umky Komnaxii ma skul macuima6 epekmy c1id oyikysamu
g8i0 ix 3acmocysaHHsA. ObrpyHmMOBAHO, WO MAKa Mampuys Moxe Cy2y8amu NPaKkmu4YHOK
«JOPOHHBLOK Kapmoto» 045 B2B komnaHid nid Yac naaHysaHHs iHeecmuyid y LI, donomazaroyu
po3cmasumu npiopumemu MiXC LWBUOKUMU MAKMUYHUMU NOKPAUJeHHAMU | 6inbl 21U60KOK
MPAaHCHOPMALIED BOPOHKU NPOOAXi8 HG OCHO8I OGHUX.

Kntoyosi croea: LLmyyHul IHmenekm; ynpaeniHCeKi piueHHs, epekmusHicme, B2B mapkemure;
CRM; MapkemuH208a ekocuCmema, MapKemuH2080 80POHKA

[MocTaHOBKa NPO6aEeMU. Y Cy4acHin NPaKTUL XOAHa MAPKETNHIOBa KOMaHZa
He 0O6X0ANTBCHA 6e3 BUKOPUCTAaHHA BUCOKOTEXHOIOTUHX MPOrpPaMHMX pilleHb, ki
[03BONAIOTL aBTOMAaTV3yBaTV OMepauiiHi mpouecu, NiABUWNTY  epekTMBHICTb
NniforeHepauii, kepyBaTi peknaMmHIMU KaMnaHIigMn Ta BUKOHYBAaTW IHLWI OnepauiiHi
I CTpaTeriyHi 3aBaaHHA. Y B2B-mapkeTnHry, 3 orngay Ha Tpmsasi LKIU NPOAaxis,
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notpeby B rAMDOOKIA MepcoHanisauil KOMyHiKauih Ta MOCTIMHO 3pocTarouy
KOHKYPEHLtO, BaX/MBICTb 3aCTOCYBaHHA HaWCy4YaCHIWMX METOAIB BWXOANTb Ha
nepwui nnaH. PilLeHHS Ha 6a3i WTyYHOro iHTenekTy BUrMa4atoTe 9K NoTeHLinHa
BIANOBIAb Ha L BUKNNKM, OAHAK LWBWAKWK, dparMeHTapHWI po3snTok LI B cymi 3
BIZICYTHICTHO WiTKOI C1CTeMU, dka © MOACHIOBaNA, ANA AKUX Came MapKeTUHIOBKX
3aga4 LI € cnpasgi epekTVBHMM IHCTPYMEHTOM, a [e MOro BUKOPUCTaHHA He
BUMNPAaBAOBYE BUTPAT, YCKNAAHKOOTE CTPATEriYH1M NiAxia 40 AOro iMnaeMeHTaLlil Ta
NOLaNbLIOro BNPOBaKeHHS.

Y BIAKPUTUX [xepenax bpakye y3aranbHeHO! Ta CTPYKTYpOBaHOI iHGopMaLlil,
O onucyBana 6 TWUMOBI CLEHapii 3aCTOCyBaHHA LUTYYHOro iHTenekty B B2B-
MapKeTUHTY Ta MICTa NMPaKTUYHI pekoMeHaallii WoAo iHTerpauil Takmix pilleHbs Y
MapKeTVHIOBY Ta OPraHisauinHy apxitektypy Komnadil. HaaBHICTb nogibHOI
cicTemaTmsayii Morna 6 CayryBat «ZOPOXHBOK KapTor» A/ MapKETUHIOBKX
AenapTaMeHTIB: L0 Came, KoMK, Y AKOMY 0OCA3i Ta 3 KO METOR A0LiI/IBHO A04aBaTH
O eKOCUCTEMM MapKeTUHIOBUX [HCTPYMEHTIB AR NIABULLEHHA edeKTUBHOCTI
KOMaHZAW Ta 3araibHol MprbyTKOBOCTI OPraHisaLi.

AHanis pocnigxeHb Ta nybnikaui. 3aranbHW NOrAAL Ha Macltabn Ta
cueHapil BukopurcTaHHga LUI-pileHb y B2B-mapkeTnHry garoTe gaHi 38iTis [1] Ta [2],
B AKMX BKa3yeTbCHA, WO 87% MapKeTONOriB BMKOPWCTOBYHOTb abo TecTyroThb LI
piLLeHHs. B To CaMUii MOMEHT Ti, XTO BXe 3aCTOCOBYE LUTYYHUI IHTENEKT, Y 7 pa3is
YacTiLle NepeBMKOHYHTL nocTaseHi yini. OgHak, nre YysepTs B2B-mapkeTonoris
BUKkopucToBye LUl y peanbHMX pobounx CLeHapiax Ana BUKOHAHHA PYTUHHMX abo
MOBTOPHOBaHWX 3aBAaHb. HaryacTilli HanpaMK1 3aCTOCyBaHHA — Lie aBToMaTK3aLlia
peknamu 1 meaiabaiHry, aHanit1ka, nepcoHaniauid, NpeanKTUBHNA CKOPIHT, YaT-
60T Ta aBTOMaTM3aLisa NpoLecis.

Baxnngo, Wo nprbamsHo 23% KOMMaHIi BUAINEHO SK NigepiB aformLii: BOHN
MatoTb LUMPLWKIA CNekTp NPOAaKLLeH-3aCTOCYHKIB, 3pinili MpakTnky poboTtn 3
AaHVIMU Ta JEMOHCTPYIOTb Kpalli KoMepLUiiHi pesynbTati. Lie dopmye Tesy npo Te,
LLIO Ccame CTyMiHb iHTerpoBaHoCTi LIy mpouecn, @ He caM GakT MOro HagBHOCTI, €
BVI3HaYaNbHUM YMHHMKOM ePeKTBHOCTI. TakoX BapTO 3a3HaynTu, WO MOTMBALIA
BUKOPUCTaHHA LUI-IHCTPYMEHTIB He 3aBXAW MOB'A3aHa BMHATKOBO 3 OaXaHHAM
NIABULLNTI eDeKTVBHICTb: Y BaraTbOX BUMaAKax iHILiaTVBY 3'9BASHOTHCA Mif TMCKOM
3 BOKy KepiBHMLTBA.

Y [pesatomy BUAAHHI 3BiTY [3] MIAKPECHETBCS, WO LUTYYHWNA IHTeNeKT
04HOYaCHO BUCTYMaE KIOYOBMM MPIOPUTETOM | HaMBINbLWNM  BUKIUKOM A/
MApPKEeTUHITOBUX KOMaHZ. PeCcrnoHAeHTW 3a3HayatoTb, WO TWMoBi  CueHapil
BUKOPUCTaHHA LI Ana CTBOPEHHA KOHTEHTY 4K MepcoHasizalil BXe CcTanu
«MEWHCTPIMOM», @ TO/IOBHa MpobnemMa Mnondrae Yy  CTBOPEHHI  AKICHOI
OMHIKaHaNbHOCTI, TOOTO B IHTerpauil Ta KOHCOMZauil JaHWX ycepeanHi
MapKeTHroBoIl ekocrcTemn. Came po3ymHa OpKecTpaLia MoTOKIB JaHUX Y Pexmnmi
peanbHOro Yacy Moxe faati edekT ANA SKOCTI Ta WBWAKOCTI NpiopuTr3aui’ 1
MapLpyTV13aLil nigis, Wo and B2B-cermeHTy 3 L0BMIM LIMKIOM MPOAaXIB € KPUTNYHO
BaX/VBVIM.

binbw MakpopiBHeBY KapTUHY npornoHye McKinsey y 3BiTi [4]. AHaNITVKM
QiKCytOTb  Mofanblle  PO3LUMPEHHS  3aCTOCYBaHHA  AK  TPaAWUIMHWMX, Tak i
reHepatnBHUX MeToais LI B 6i3Hec-dpyHKLiAX, 30KpeMa B MapKeTVHTY Ta MPOoAaxax.
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BozaHouac nprpocTi BUPYUKM B BIIbLIOCTI KOMMNaHIA 3an1waroTbCa NOMIPHUMUA. AK
OCHOBHY NMpobaeMy BUAINAROTb Te, L0 Mif YaC MacluTabyBaHHA KOMMAHIT CTUKaTbCA
3 AKICTHO flaHWX, KepOBaHICTHO MPOLECiB Ta KOHTPOIEM epekTUBHOCTI, Yepes Lo
HaraTo iHiLiaTB 3anMWat0TLCA Ha PIBHI MIZIOTHWX MPOEKTIB | He Aar0Tb CTIIKOTO
edekTy Ha rnobanbHY BOPOHKY MPOAAXIB. Y MPOAOBXEHHS L€l N10rikM B aHanituLi [5]
HaBOANTBbCA  pedepeHTHWA  Aiana3oH  eQeKkTMBHOCTE 33  YMOBW  3piforo
BNPOBaKeHHA KOMMaHil MOXyTb OTPUMYBATU 3POCTaHHA BUPYYKM Ha 3-15% Ta
nigsnwerHa ROl npogaxis Ha 10-20%. Ll 3Ha4eHHs BaxMBi TUM, LLO 3a84ak0Tb
OPIEHTMP OYiKyBaHOI BiAZaui i BOAHOYAC NOKAa3YyHOTh: I4eTbCA HE MPO «PEBONFOLIAHI»
KPaTHI 3pOCTaHHs, a Mpo NoCTyrose NigBMLLEeHHA NPOAYKTNBHOCTI BCIEl BOPDOHKMU.
3BIT [6] AOMOBHIOE KAPTUHY AaHUMU LWOAO KaHanis Ta oOroaxetis. [nd
TEXHOIOTIYHMX KOMMAAHIN i3 pivyHUM goxoaoM noHaz $100 MAH cepeaHst KinbkiCTb
BVIKOPWUCTOBYBAaHX MapKETUHIOBUX KaHasliB carae 16, a HavpesynbTaTUBHILLUMY 3
nornagy MQL 3annwaroteca SEO, mnaTHWi nowyk i odnanH-noaii. BoaHodac
cepeHst BapTIiCTb Niga B MAaTHUX KaHanax 3a pik 3pocna Ha 18% (i3 $87 go $106),
O MiACUIKOE MOTPedby B 3acToCyBaHHI LI came Ak IHCTPYMEeHTy NigBULLEHHS
edeKTUBHOCTI MIKCY, a He 1LLe 9K KpeaTUBHOI TexHonoril. CTpyKTypa OroaxeTiB (e,
noHaz 40% BUTPaYaAETLCA Ha 3400yTTA HOBYX KIEHTIB | MOHAZ TPETVHA Ha poboTy
3 HadgBHVIMM) TaKOX CBIAYNTL: KOMMaHIii o4ikytoTb Bif LUI-pilleHb He CTiNbKM Noasn
HOBVIX KaHaniB, CKiNIbKM KPALLOT AKOCTI NiAIB | TOYHILLOTO TapreTuHry B yXKe HagBHNX.

OTxXe, aHani3 MiXXHapo4HWX 3BITiB Aa€ 3MOIy BUOKPEMUTU KilbKa HEBMPILLEHUX
ab0o HeAOCTaTHBbO CTPYKTYPOBAHKX acnekTiB. [1o-nepLue, MONpu 3aranbHy AOBeAeHY
edexTVBHICTb LI, BibLUICTE KOMMAHIA HaroNOLLYHTb Ha BaX/IMBOCTI CTPATErivHOro
niaxofy A0 iMAemMeHTauil Ta nobyaoBu cuctemu. o-apyre, y 3BiTax nepeBaxae
OMNC MPAKTWK FOBaNbHNX KOMMAHI i3 BUCOKMM pPiBHEM LIMGPOBOI 3pIiNoCTi, TOAI AK
ANS Manoro Ta cepeaHboro B2B-6i3Hecy (0CO6AMBO B YKPAIHCHKOMY KOHTEKCTI)
Opakye afanToBaHMX pekoMeHAaLliid LWo4O NOeTarnHoro BnpoBagpkeHHd. [o-TperTe,
GIKCYETBCA PO3PUB MK HAABHICTHO IHCTPYMEHTIB PI3HOTO XapakTepy Ta BOYAyBaHHAM
LMX IHCTPYMEHTIB B €AMHY MapKETVHIOBY eKOCUCTeMY, L0 OCOOAMBO Bax/IMBO B
KOMMaHigax i3 ZOBrM LMKIOM Yroau. | HapeLTi, Y BIAKPUTUX [xepenax AOCi BIACYTHS
yHiQikOBaHa TWUMOMOrA MapKeTVHIoBMX 3aday, Ana akmx LI € ekoHOMIYHO
0OrPYHTOBAHNM IHCTPYMEHTOM, a 419 AKX AOMOMPKHUM Ui HaBIiTb HAZANMLLKOBUM.

MeTa poboTn. MeToro poboTK € CUCTEMATM3YBATX Ta y3aranbHUTU HasABHI
MPakTUKM 3aCTOCYBAHHA TEXHOJOri LUTYYHOrO iHTENekTy B CyyacHomy B2B-
MapPKETNHTY, BU3HAYUTM KOO MAPKETUHIOBKMX 3ajay, AN Akmx LI € ekoHOMIYHO i
OpraHi3auinHO  BUMPAaBAAHWM  IHCTPYMEHTOM,  BUABUTU  K/IKOYOBI  bap'epn
BMNPOBaZAXeHHSA (GparMeHTOBaHICTb  AaHWX, BIACYTHICTE  LNICHOT  apXiTekTypw,
HeCchOpMOBaHi METPYKM ePekTVBHOCTI) Ta 3anNponoHyBaTK Niaxig A0 iHTerpaur LLI-
pilleHb Y MApKeTVHIOBY eKOCUCTEMY KOMMAHIl 3 ypaxyBaHHAM piBHA 1T U1dpoBOI
3pinocTi.

Buknag ocHoBHOro matepiany. [ng 4OCNIAXEHHSA MUTaHHA BUKOPUCTaHHA LLI-
TexHonorin -y  B2B-MapkeTuHry  mepwuMm - KpOKOM  CAig4  PO3MAgHYTU  Ta
caicTemaTnsyBaTi  TUMOBI  CLEeHapil  3acToCyBaHHA — Takoro  mporpamHoro
3abe3meyeHHs B peanbHUX 6isHec-ymMoBax. [nd cucrtemaTmsauil umx CLeHapiis
MPOMOHYETLCA PO3TAHYT OMepaLiiHy CTOPOHY (POBOTY BIAAINIB MapKETUHTY Ta
NpoAaxiB), Aka BiANoBifae TMNoBomy B2B customer journey (abo LLAAXy KiEHTA),
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TOOTO pO36UTK  CLeHapii BUKOPUCTaHHA 3a TakMK  CTadiamu:  GOpMyBaHHSA
npobnemy, 3auikaBeHiCTb, 30arayeHHs, KOHBepTauid, YTpUMaHHA. [JoAaTKOBO
MPOMOHYETLCA  PO3TMNAHYTV  aHaNiTUKy Ta 3BITHICTb 8K €4MHWI  npoLec
cncTeMaTm3aLlii OTpMaHmnx pesynbTaTiB Ha BCiX eTarnax BOPOHKM.

Ha nepwomy etani LUI-NpakTUKKX 3aKpUBarOTb 3aBAaHHA 3 BUABIEHHA Ta
CTBOPEHHA MOMUTY, MPW LIbOMY HarbiNbLL PO3MOBCHOAXKEHNMN CLIEHAPIAMN €:

1. JocnigxeHHs LiHHICHOT MPOono3unLil Ta KOHKYPEHTHWI aHani3.

2. lpeHTnoikauia ICP i npiopUTK3aLia akayHTIB MOTeHUINHUX KIEHTIB [6].

3. AHani3 intent-curHanis Ta cUrHanis pUHKy [7].

4. QopMyBaHHA KOHTEHT-M/1aHy.

5. CTBOpEHHS KOHTEHTY Ta KpeaTmBIB AN1A PEKNaMHIX | OpraHiuHnX KamnaHii
[8].

Apyrnia eTan, a came 3axonieHHa Ta CTBOPEHHSA MOMUTY, XapakTepr3yeTbCs
BiNbLL MOrNMHBNEHOK PODBOTOH i3 CErMEHTALLIERD NiAIB, IX OPKeCTPaL|iero Ta 6a30BOKO
aBTOMAaTU3aLi€r MOTOKIB AaHMX. TUMNOBI CLeHapil BUKOPUCTaHHA LU

1. ABTOMaTWUHUI MOLUYK AaHVX MPO KOMMaHIro, fifa Ta byab-AKol iIHGopmMaLl,
LLIO AONOMarae B kBanidpikaLlii.

2. CKOPVIHF, TOOTO 3aCTOCYBaHHA aBTOMAaTU3aLil A9 paHXyBaHHS Ni4iB 3a
MMOBIPHICTIO YroAW 3 ypaxyBaHHAM MOBeAiHKOBYX GaKTOPIB, a TAKOX aBTOMATKM3aLlis
NpoCyBaHH4A Niga no BOpOoHL npoaaxis [9].

3. ABTOMaTM3aLia  NpAMOi  KOMyHikalil (4K  OMHiKaHanbHOI,  TaK i
MOHOKaHa/IbHO!).

4. ba3oBa B3aemogid 3 NiAOM  3aBAAKM  3anydeHHro  LUI-4aTboTiB  Ha
KOPMOPaTUBHOMY CanTi UM IHLLUUX pecypcax.

5. OpkecTpauia NOTOKIB AaHVIX i3 PI3HWUX KaHaniB Ta 30ip AaHWX B €ANHIN CRM-
cncTeMi. Hopmanisadia gaHnx y CRM-cucTemi.

Ha HactymHoMy eTani ¢OokycoM CTae nepcoHanisauia Ta nepcoHanbHa
B3aEMOZIA 3 MOTEHLiMHUMK MOKynuamMu. LI nepeBaxHOo 3aCTOCOBYETLCA ANA:

1. AganTauii KOHTeHTY Nif KOHKPETHY KOMMaHito un nroauHy [10].

2. CerMeHTaUil ANA pemMapkeTWHry 3 MeTOH MokKasy Mlle pefeBaHTHNX
peksamMHX KamnaHin kKoHkpeTHoMy figy [11].

3. OnTrMi3aLil 4acToTK Ta KaHany 3 ypaxyBaHHAM «BTOMW» nifa [10].

4. Tnnbokol  nepcoHanisaudii  NpAMOI  KOMyHiKauil, 6a3ytounce Ha  BCiX
ICTOPUYHMX AaHWUX MOTEeHUIMHOro KNieHTa Ta Ha OCOOAMBOCTAX MOro 6i3Hecy,
TpeHaax iHAYCTpIl TOLLO.

Ha eTani koHBepTauil nija B MOTEHUIVHY Yrofy MapKeTWUHIrOBUIA BiA4iN, 3a
yyacTro LU, BUKOHYE ponb acucTeHTa ANd Cenn3-nigposainy. 3a3smyain Le poboTa 3
TakMK CLeHapiamu:

1. lMepcoHanizauig npeseHTauLinHX MaTepianis Ta MPono3unLIiA.

2. WIl-aHani3 A3BiHKIB Ta BUABNEHHSA 30H 3pOCTaHHA/40onpaLoBaHHa [12].

3. Jonomora y popmMyBaHHI Cnmncky 3aBaaHb Ans GON0y-any MOTEHLNHOMO
KIIEHTA.

Mig 4aCc poboTN 3 yXe ICHYHYMM KNIEHTOM MapKETUHrOBWI AenapTaMeHT
GOKYCYETBCA Ha yTPUMaHHI Ta N0AnbHOCTI, a Tunosi LUI-cueHapii BUriaLatoTe
HaCTYMHUM YHOM:

1. ABTOMaTK3aLid NMOTOKOBOI KOMYHiKaLT 3 knieHToM [10].
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2. AHani3 BIAKPUTKX [pKepen Mo KAIEHTY ANA MOLUYKY CUTHaniB, ki MOXyTb
CMIPUYUHNTY AOAATKOBI NMpoAaxi.

[apanenbHO 3 BOPOHKOK MPOAaxXiB Ta PYXOM MOTEHUIMHOro KnieHTa Bij
GopMyBaHHA NpobieMy A0 MOKYMKM N YTPUMAHHA 3aBXAW BiAOyBaETbCA MpoLec
300py AaHVX, YNPaBAiHHA Ta MIATPVMAHHA EANHOTO «pKepena npaBan» (Ake Moxe
Oyt nobyaosaHe Ha ocHoBi CRM-cucTeMun) Ta iHTerpauil pisHMX MNporpamHmx
piLLeHb MiX CODOKO ANA OpKeCTpaLyi MOTOKIB AaHMX | MPULLBUALLEHHS OnepaLinHmnX
npouecis. Z104aTkOBO, Tpeba 3a3HaUNTH, LLLO MMOBIPHO, BKa3aHi cueHapii He 8 BCiMa
MOX/IMBUMW CLieHapigMu BUKOpUCTaHHA LLI-npakTrik B B2B MapkeTuHry, oaHak L
NiAXOAW € HaVbiINbL PO3MOBCHOAKEHNMN HA MOMEHT HAMMCaHHA HAayKOBOI CTaTTI i
PO3MNALAETLCA rany33Ho AK Ti, AKi Ha4acCTiLLe BYKOPUCTOBYHOTLCA CrieljianicTamu.

[na NoAanbLIOro BU3HaYeHHs KOna MapkeTNHIOBMX 3aBaHb Ta OpMyBaHHS
MNPOMO3KnLIA LLOAO CUCTEMHOT iHTerpauii LUI-pilleHb y MapKeTHIoBYy eKoCcucTemy
HeobXiAHO MOBEPHYTUCA A0 CMibHOI MPObAEMaTVKK, BUABNEHOI Mif 4ac Ornsgy
HadgBHMX NyonikaLin i3 uiel TeMu. Vpetbes npo Te, Wo edekT Big yNpoBamLkeHHs LU
be3nocepeHbO 3aneXUTb BiZ TOrO, HACKiIbkM KOMMaHig 34aTHa npauroBaty 3i
CBOIMU JaHVMU B €AVHIM noridi. ®PparMeHTauid Ha piBHI MOTOKIB AaHWX Ta X
OpKecCTpaLLi YHeMOXIVBIIOE BNPOBaKEHHA CKNaAHX OMHIKaHaIbHUX MPaKTyK.

ToMy 4Nn9 OUiHHOBaHHA AOUINBHOCTI BnpoBagxeHHA LUI-pileHb aouinsHO
3aCTOCOBYBATW MOABIAHWA MiAXiA: OKPEMO OUIHKOBAaTK 3pIiNiCTb AaHWUX | piBeHb
opraHizauinHor rotoBHOCTI. [ani BCTAHOBMKETLCH B3aEMO3B'A30K MiX LMY ABOMA
MOKa3HVKaMu, WO AO03BONSE BU3HAUNTU, SKNA i3 HUX «MPOCiAae», TOOTO Yy SAKil
nnowHi BnpoBampkeHHs LI aacTb HaiMeHLU MOMITHWIA ebexT.

[oYHeMOo 3 po3ragay MOHATTA 3PINOCTI AaHWX. Y Mexax AaHOro AOCNIKEeHHS
NiZ UMM MOHATTAM PO3YMIETLCA CTyMiHb OPraHi3oBaHOCTI, Y3rofXeHoCTi Ta
NPUAATHOCTI AaHUX ANS MPUHATTA MapKeTUHIOBUX i Bi3HeC-pilleHb, 30KkpeMa A1
3aCTOCYBaHHA aHaNITUYHNX MoZenen. [HWYMK  C1oBaMK, Le MOKa3HWK Toro,
HaCKiNbKM KOMMaHIA 34aTHa CMCTEMHO 30MpaTy AaHi, 3abe3neyvyBaTu X MOBHOTY,
AKTYaNbHICTb | YHIQIKaLr0 MiXX KaHanamu, a Takox iHTerpyBaTti MapkeTuHrosi, CRM-
Ta 30BHILLHI AxXepena B e4nHe iIHpopmMaLliiHe cepeioBUILLLE.

Ana nofanbliol cmctemMaTtusalil MpPOroHYETHCA PO3MIAHYT YOTVPU PIBHI
3pINOCTi gaHux (Tabn. 1).

Tabauys 1
PiBHIi 3pifIOCTi AaHNX
HasBa piBHIO Onwc
DO - T[losHicTrO | MapkeTuHrosi kaHanv 1a CRM iCHyt0Tb Ak He3anexHi cncremu. aHi
dparmeHTOBaHI MNPO KOHTaKT MOXyTb AybntoBatnca abo 36epiratuca nvwe B
[aHi pamkax OAHOrO KaHany, iaeHTUdIikaLis “KoHTaKT-akayHT" BiACyTHS

ab0 BWKOHYETBCA BPYYHY. Y TakMxX YMOBax MOXIVBI /uLle
HalnpocTiwi  cueHapil  LWI: reHepauisd KOHTEHTY, /NoKanbHa
nepcoHanisauis, 4aT-60T ©6e3 rIMboKOoro KoHTekcTy. Byab-Aki
MOZE, LLO BUMAratoTb NePeTUHY KaHaiB, AatoTb 3HAUHY MOXMOKY.
D1 - ba3soBa | Jlign 3 OCHOBHMX KaHaniB aBTOMaTMYHO nepefaroTbca B CRM, €
iHTerpauig MiHiManbHa HopManizauig nonis. MoxHa byayBaTy eneMeHTapHuiA
CKOPIHT | BiACTeXyBaTN KOHBEPCiHD. Ha LibOMYy piBHI BXe CTakTb
PeaniCTUUHNMK  CLEHapil aBTOMaTUYHOIO 30aradeHHs  AaHn,
6a30B0I cermeHTaLlii, YaCTKOBa OpKeCTpaL|id KOMyHiKaLlil.
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[TpodosxceHHs maba. 1

Ha3Ba piBHIO Onnc
D2 - YHidikauisa KomnaHia Mae eAnHni HOpManisoBaHW iAeHTNIKaTOP KOHTAKTY Ta
aKayHTa, 3ibpaHi MapkeTuHrosi, CRM i 4aCTKOBO MOBeAIHKOBI AaHi
(BiABiLyBaHHA, 3aBaHTaXeHHsd, nogil). Lle fae 3mMory 3sanyckatn
NPeAVKTUBHUI  CKOPIHT,  MOHITOPWHT  TpeHais,  rauobLuy
CerMeHTaLliro, a TakoX NepeBoAUTY MepcoHai3aLito 3 “TekcToBol” B
“KOHTEKCTHY" (3 ypaxyBaHHAM iCTOPIT 4OTWKIB). Ha LbOoMy PiBHI BXxe
MOXHa KOpPeKTHO BUMIPHOBATX BM/IMB KaMMaHii Ha BOPOHKY
NPOAAxiB, a He IULLE Ha MaPKETHIOBYX NifiB.
D3 - Tlotokn B | JaHi 39B1sgK0TbCA B CUCTEMI 04pa3y Micnsg nogii (Beb, uat, A3BiHOK,
peanbHOMY Yaci NPOAYKT), YCi BOHW “MPUKPINAKTECA” 10 KOHTAKTy abo akayHTa, a
MapKEeTVHIOBI 1 CENN3-CNCTEMU YUTAKOTH OfHE N Te CaMe AXepeno.
Jlnwe Ha UbOMy piBHI  MOBHOLUIHHO MNpauroroTb  cueHapii
OMHIKaHaIbHOI OpKecTpaLlii, aBTOMaTYHOIr0 MapLIpyTy3aLlii nigis,
AVHaMIYHOT O MejiaMikcy Ta iHLUI.
ABmopceka iHMepnpemayis 6asyr4ucs Ha 3a2a/16Hil Modesi 83amoi i3 Oxcepena [13]

TIA UIT7€0d

TakMM YMHOM, MOXHa 3p0OUTK BNCHOBOK, LLIO 63 HaNeXHOro pPiBHA 3PiNoCTi
[AaHWNX HaBiTb HanedekTVBHILWI Ta HanpOoCyHyTIiWi LLI-NpakTrkm He 3MOXyTb OyTK
peanizoBaHi abo He AafyTb OUYiKyBaHOro pesynbTaTy. 3arnpornoHOBaHa CUCTeMa
rpagauil HaOYHO [AeMOHCTpYE, Wo Ang ycniwHux Wl-iHiuiaTve  BUpilLanbHe
3HaYEHHA Ma€E HasABHICTb AKICHWX | YiTKO CTPYKTYPOBaHWX CUTHaNIB, ski 3rogom
BUCTYMarTb TPUrepamu 409 TUX YK IHLNX CLEeHapiiB BUKOPUCTaHHS.

BoaHouac, ockinbky BC AaHi Ta cncTeMn GYHKLIOHYIOTE He Yy BakyyMi, a B
peansHuX Bi3Hec-yMoBax, PO3rna4ati nULe roTOBHICTb AaHWX HeLoCTaTHLO. LLIo6
afeKBaTHO OLHUTK MoTeHLian 3aCToCyBaHHA TOro 4u iHworo LUI-iHCTpymeHTa,
BaX/IMBO TaKOX BPaxOByBaT/ PiBeHb 3PiNIOCTi Ta FOTOBHOCTI CaMOi opraHisayii 4o
poboTV 3 UMMWU  TexHonorigMmu. [ng  OuiHIOBaHHA  OpraHisauiiHol  3pinocTi
MPOMOHYETLCSA BUKOPUCTOBYBATY HaBEAEHY HUXXYe rpajaLliro (Tabn. 2).

9IDIHAUBIT VHRAMLDIIOU V1L VAOIHULINDYIN

Tabauus 2
PiBHi opraHisaLinHOCTi rOTOBHOCTI 1O BNpoBa/xeHHs LI
HasBa piBHIO Onuc
O1 - | IHiLiaTVBK 3aMyckatoTbCA 3HK3Y abo “Ha BUMOTY KepiBHWUUTBA"
OMOPTYHICTUYHE NOCTaBUTK 4aT-b60Ta, CnNpobyBaty LUI-KOHTEHT, aBTOMaTU3yBaTH
BUKOPWNCTaHHS 36ip aaHvx. Poni He BM3Ha4eHi, BiANOBIAANbLHWIA 3a AKICTb AAHWX

GOopManbHO BIACYTHIN, BiNbLUICTE METPYK KaHaNoBI. Ha LboMy piBHI
LUl nae Bia4yTHWI, ane nokanbHUM edekT.

02 - npouecHe | LWI-ictpymeHT BOYAOBAHO B OKpeMi bi3Hec-npoLecy Ta 4acTkoBo
BUKOPWNCTaHHS y MpoAaxi. € BignosiganeHi posi, BeAETbCA XypHan 3MiH MOAeNeln,
METPUKM MOB'A3Y0TECA 3 BOPOHKOK. BnpoBagxeHHsa LUl Bxe
noTpebye MOrokeHHst 3 Npoaaxamu Ta IT.

O3 - iHTerpoBaHe | LUl po3rnggaeTeca gk 4acTiHa onepauiiHol MOAeNi MapKeTUHTY 1
BUKOPUCTaHHA npoaxis. € MOANITUKa [JaHWX, €AVHa BOPOHKa, perfameHTy
OHOB/IEHHA MOAE/EN Ta IXHbOro TeCTYBAHHH, CTaBNATECA METPUKM
TUNY “BHECOK Y BUPYUYKY', @ He nne “KinbkicTb nigis”. Ha Lbomy
PiBHI MOXIMBI CLieHapil opkecTpaLil, AMHAMIYHOro po3noginy nigis,
Al-nigka3ok Ta aBTOMaTX30BaHOro BifbLIOCTI MOTOKIB AaHWX.
ABMopceKa iHMepnpemayis 6a3yo4uce Ha kaacupikayii 3 [14]
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Ternep, NOEAHYOUM 3PINICTb AaHWX, OpraHi3alinHy 3pinicTe Ta HaBeleHi Ha
noyatky posainy LWI-npakTnky, MU OTPUMYEMO MAaTPULO, AKa MOXe C/yryBatw

GperMBOPKOM, ANA  PO3YMIHHA TOro, SKi

BMpOBaxyBaTu (Tabn. 3).

LLI-NpakTnkm MOXHa HamaraTuncs

Tabauys 3

MaTtpuuga cueHapiiB 3actocyBaHHs LUI B B2B-MapkeTuHry 3anexHo Bif, piBHS

3PiNIOCTI AaHWX Ta FOTOBHOCTI OpraHi3auil

PiseHb gaHnx \ PiseHb | O1 - onoptyHicTnyHe | O2 - npouecHe | O3 - iHTerpoBaHue
opraHisaujinHorl BUKOPUCTaHHA BUKOPUCTaHHA BUKOPUCTaHHA
rOTOBHOCTI
DO - [loBHicTiO | TakTnuHI Wl- | =T x cueHapii 3
bparMeHToBaHI AaHi NPaKTVKN: [OAATKOBUM
— ®opmMyBaHH4A BUMIPIOBaHHAM ObmexeHa iHTerpadisa
KOHTEHT-NNaHy. edektmsHocTi  (CTR, | gaHMx i3 PI3HWX
— CTBOpeHH4 engagement, 6a3oBa | axepen. Edexr
KOHTEHTY Ta kpeaTusis | aTpubyLis). obMexeHWN Jepes
anst peknamHux i | — Bukopuctanns LI | BigcyTHICTB €NHOI
OPraHiYHNX KaMnaHin. | ana pocnigxeHHs | CRM,  ak  €amHoro
— ba3oBa B3aemogid 3 | LiHHICHOI Mponosuuii | LeHTPY npasau.
nigamy yepes 4atboT | Ta KOHKYPEHTHOrro
Ha CalTi. aHanisy.
D1 - basoBa — [oBHOUHHWIA
iHTerpawis . | ckopuHr i3
pad Mepui CNCTEMHI P .
NoBEeAIHKOBUMU
cueHapirn:
. bakTopamu,
— ABTOMaTUYHNN .
aBTOMaTM3aLis
MoWwyK  JaHux  Mpo — YacTtkosa
, . npocCyBaHHA no ! )
KOMMaHiro, niga Ta BOPOHL opkecTpaLig MiX
peneBaHTHy ' , MapPKETUHIOM i
iHbopmMaLjito s | Oprectpavi npozaxamu
- noToKiB gaHux y CRM i P ! .
kBanidikawyi. N — IHTerpayia CRM i3
. HopManisauia 6asu. R
— basosun  CKOpuHr o KOMYHiKaLinHMN
o . o — laeHTndikayia ICP Ta
niais (MMOBIpHICTL , , KaHanamu.
npiopnTM3auia
yroau). .
. aKayHTiB.
— ABTOMaTK3auig ) .
. - — AHani3 intent-
NPSMOI KOMYHiKaLl. ) .
CUrHaNIB Ta CUrHanie
PUHKY
D2 - YHidikaujs — CermeHtauis ana
peMapkeTUHry 3
ypaxyBaHHAM
peneBaHTHOCTI.
— OnTumisauia o
,LL — Mawxe nosHa LUI-
. 4actotM i KaHany .
— AzanTauid KOHTeHTYy cOMyHiKaLli opkecTtpauid ana B2B-
niz KOHKPETHY y BOPOHKMN
. (BpaxyBaHHSA «BTOMU» )
KOMMaHIto Yu NFOANHY. nina) — [AvHamiyHa
— MepcoHanizauis ' nepcoHanialis B
P . N — nnboka P H .
npeseHTauiiHmx o peanbHOMY 4aci
o nepcoHanisayigd .
maTepianis. . o 3anexHo  Big4  cTagil
NPSMOI KOMYHiKaLii Ha
o . | B3aemogjl.
OCHOBI  ICTOPUYHNX |
KOHTEKCTHMX AaHMX.
— LWl-aHani3 A3BiHKIB i
bopmyBaHHsa  dosoy-
an-3aBAaHb.
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[TpodoexceHHs mabs. 3

PiseHb gaHnx \ PiseHb | O1 - onoptyHicTnyHe | O2 - npouecHe | O3 - iHTerpoBaHue
opraHisaujinHorl BUKOPUCTaHHA BUKOPUCTaHHA BUKOPUCTaHHA
rOTOBHOCTI
D3 - [loTokn B MoBHOLHHA Ll
peanbHOMY Yaci OMHIKaHaNbHICTb:
. . AHani3 BIAKPUTVX | aBTOMaTU4YHe
Jlokaner real-time [xepen Ana  MnoLyk NPaBAiHHA Y4aCTOTON
CueHapii  (4at, 60T, Pen YKy | ymp '
CUrHanNiB  JOAATKOBMX | KaHanamu,
pekomeHaaLli). ) o
NpOAaxiB. MeziaMikCcoM,
MOBHOLHHEe €NHe
[pXepesio npasau

ABmopceka po3pobka

JloaaTkoBO Tpeba 3ayBaxut Wwoao0 ROI BnpoBagkeHHs LUI-iIHCTpymeHTIB. Y
BUNaAKy MOBEPHEHHA  IHBeCTULl NpopaxyHKy — GiHaHCOBOro  MiArpyHTs
BUKOPUCTAHHA  TUX YU IHWWX MPaKTK, MW MOXeMO  BWKOPUCTOBYBATA
3aMpOonoOHOBaHNM GpeiMBOPK B AKOCTI OPIEHTUPY.

Cnig 3a3HaunTy, WO 3anpornoHOBaHa MaTpuus Moxe ByT1 BUKOPUCTaHa He
e Ana knacudikayil npakTyik 3actocyBaHHaA LU, a 1 Ak IHCTpYMeHT nonepeaHsol
OLiHKW TXHBOI EKOHOMIYHOT JOLINBHOCTI.

3anexHo Big piBHA 3pinocTi AaHwx (D) Ta opraHiszauinHol rotosHocTi (O), ROI
BNpoBaxXeHHs LUI-pilueHb CyTTEBO BIAPI3HAETLCA: Ha HXUKMX piBHAX DO-D1 edekT
YaCTO € TOYKOBVM | TaKTUUYHUM, TOAI AK Ha piBHAX D2-D3 3pocTae iHTerpaLinHmm
edekT i KyMynaTBHA BiAAaya Bif MacLUTabyBaHHS.

BucHoBkn Ta nponosuuji. B pesynbTati nmposBefeHoro  AOCNiAXeHHs 6yno
CMCTEMATM30BaHO CyYacHi MPaKTKM 3aCTOCYBAHHA TEXHOONI LUTYYHOr O iHTeNeKkTy B
B2B-MapkeTuHry Ta B13Ha4YeHO KNHYOBI YMHHVIKY, LLLO BMIMBAOTh Ha ePekTVBHICTb X
BMPOBaKeHHA. AHaNi3 MIXHAPOAHMX 3BITIB | MPUKNagHMX CLeHapiiB nokasas, LLO
YCMILWHICTb LUI-HILiaTVB BN3HAYaETBCH He ILLEe BUOOPOM KOHKPETHIX iIHCTPYMEHTIB, a
Hacamnepes CTyreHeM 3pifocTi AaHWX | FOTOBHICTKO OpraHisalii 40 iHTerpauii Lmx
TeXHOOTIM y CBOI 6i3Hec-npoueck. Came CUHePTia MiX TEXHIYHOR Ta OpraHi3aLiiHor
3pINICTHO 3abe3nedye MOXMBICTb Mepexofy Bifl NOKaNbHVX TaKTUYHUX PilleHb [0
MOBHOLLIHHOI OpKeCTpaLii MapKeTHIOBOI BOPOHKI Ha OCHOBI AaHVIX.

3anponoHoBaHa MaTpuua  ABOX MOKa3HWKIB  3pinocti  gaHux (D) Ta
OpraHi3auinHol roToBHOCTI (O) MOXe CnyryBaT aHaNiTUUYHM GPEeNMBOPKOM A4
OUIHIOBaHHA MOTOYHOro CTaHy KOMMaHIl Ta naaHyBaHHA MoAanblUMX eTanis
LMPPOBOI TpaHCHOPMaLT MapkeTnHry. BoHa 403B0oNA€E He nuLie knacudikysatu LLI-
MPakTKX 33 PIBHAMU CKNAAHOCTI, @ W MPOrHO3yBaTW O4ikyBaHWA piBeHb
nosepHeHHd iHBecTMLin (ROI) 3an1eXHO Bif KOHTEKCTY BMPOBaLKeHHS.

Y noganslinx AOCNIAKEHHAX AOUINBHO MOrAMONTA eMnipuyHUi aHanis ROI
KOHKPETHMX KaTeropit LUI-pilleHb y pisHUX cermeHtax B2B-puHky, a Takox
PO3pPOOUTI pekoMeHAaUil LoAO NOeTarnHOro nepexoy BiZ 6a3oBuX PiBHIB 3pPINOCTI
[AaHNX O IHTerpoBaHMX.
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Summary. The chosen research topic addresses the rapidly growing trend of implementing and
using Al-based solutions within the marketing community. The study focuses on the B2B marketing
segment, where decision-making processes are typically lengthy, making both the quality and
frequency of interactions with potential clients a strategic priority. The research examines how Al-
based solutions are applied at different stages of the B2B customer journey, from value proposition
research and demand generation to interaction personalization, sales support, customer retention,
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and performance analytics. Based on the analysis of international reports and practical experience
in Al implementation, the study systematizes common use cases such as content generation,
behavioral signal analysis, data orchestration within CRM systems, and sales team support. It has
been established that the main barriers to efficiency include the fragmentation of data sources, the
absence of a unified “single source of truth,” and the lack of clearly defined metrics. These factors
cause many initiatives to remain isolated experiments rather than scalable practices. The paper
proposes a two-dimensional framework that defines levels of data maturity (ranging from
fragmented records to real-time data streams) and levels of organizational readiness to adopt Al
(from opportunistic use to integrated implementation). At the intersection of these dimensions, a
matrix of Al use cases is developed, illustrating which types of practices are most relevant at each
stage of company development and what level of impact can be expected from their application. It
is argued that this matrix can serve as a practical roadmap for B2B companies when planning Al
adoption by marketing teams, helping them balance short-term tactical improvements with deeper,
data-driven transformations of the sales funnel.

Keywords: Artificial Intelligent; decision making, effectiveness, marketing ecosystem, B2B marketing;
CRM, marketing funnel.
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