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BIMJIMB CTPATErII
KINNIEHTOOPIEHTOBAHOCTI HA
NOANBHICTDb KNIEHTIB

MNeTpoBa IpnHa JleoHigiBHa

LOKTOP €KOHOMIYHWX HayK, Mpodecop,

npodecop kadeapy MapKeTUHTY Ta MOBEAIHKOBOI eKOHOMIKM
BH3 «YHigepcumem ekoHomiku ma npasa «KPOK», YkpaiHa

Mapuyk IpyHa AHApiiBHa
CTYAEeHTKa MaricTpaTypu GakynbTeTy MapkeTUHry
BH3 «YHigepcumem ekoHomiku ma npasa «KPOK», YkpaiHa

AHOMAayisi. Y cmammi 001ioxieHo 8axciugull acnekm MapkemuH2080i disasHoCcmi koMnaHid, a
caMe  38'F30K  MDIC  Cmpamezieto  KAIEHMOOPIEHMOBAHOCMI  ma  /I0ANLHICMIO — KAIEHMIB.
AKMYyaeHICMb memu 06yM0o81eHa 3pOCMAKOYOK KOHKYPeHYIE KOMNAaHIl 30 yaaay KaieHmis,
MPAHCHOPMAYIEID CNOXUBYUX OYIKYBAHL [ HEOBXIOHICMIO  HOPMY8aHHA 00820CMPOKOBUX
BIOHOCUH 3 KnieHmamu. Memor 00CiONeHHS € BUSBAEHHSA 8NAUBY KAIEHMOOPIEHMOBAHUX
Cmpamezill Ha pigeHb 08/16HOCMI CNOXUBAYIS Y Pi3HUX 2a1y35X bi3HECY. Memodono2isa 8kI0Yae
ONPAYIOBAHHA HAYKOBOI Aimepamypu, 3020/16HO HAyKosi Memodu aHa/i3y ma CcuHmesy,
abCMpaKkmMHO20 Ma KOHKPEmMHO20, @ Makox: CneyiansHi Memoou MapkemuH208UX 00CI0xEHb.
Teopemu4HUU nidxio NiOKpINAeHO aHAMZ0M NPAKMUYHOI OigA6HOCMI YKPQIHC6KUX KOMNGHIU.
Pesynemamu cgiduame npo no3umusHul KopeaayidHudl 38’30k MIC K1IEHMOOPIEHMOBAHICMIO
ma 300080/1eHICMIO  KAiEHMIB, 30Kpema 8 6aHKIsCoKil cepi ma po30pibHit mopaiei.
OpueiHaneHum KOMNOHEeHMom 8 cmammi € mpaKkmy8aHHs cmpamezii
KAIEHMOOPIEHMOBAHOCMI HA 080X PIBHSX - 308HILUHLOMY | BHYMPIWHLOMY, KUl nepedbayae
pobomy 3 NepcoHanOM KOMNAHIi AK i BHymMpIWHIM KAIEHMOM. ABMOpamMu 3anponoHO8AHO
pekomeHOayii 08 nokpaweHHA cepsicy ma enposadxceHHs CRM-piweHs Y  npakmuky
MapkemuHz080i disgnsHocmi koMnarid. [lepcnekmusu Nodansuwux 000X EHb OXONHKMS
DO3UWUPEHHS 8UBIPKU, NOPIBHAHHS 3 00CBIOOM MIXCHAPOOHUX KOMNGHIU y po3pobyi cmpameziti
KAIEHMOOPIEHMOBAHO20 bi3HECY Ma aHANI3 8NAUBY YUPPOBUX IHCMPYMeHmIi8 nepcoHani3ayii Ha
3a/1y4eHHs KaieHmia.

Knto4osi croea: mapkemuH208a 0isiibHICMb, Cmpamezis KAieHMOo0opPIEHMO8AHOCMI, 1016HICMb
KAIEHMIB, MapKkemuHa nepcoHany, yupposi iHcmpymeHmu nepcoHanisayii, CRM cucmema.

Bcryn.

KNEHTOOPIEHTOBAHICTL € CTpPaTeriyHo KOHUErLUIE, dka Aedani yacTiwe
PO3MNALAETLCA AK JKepesio KOHKYPEeHTHOI nepesar KoMnaxii. B ymoBax BMCOKOI
KOHKYPEeHUiT Ta AOCTYMHOCTI iHbopmMayil AN CNOXMBAYiB KOMMAHIi MOBUHHI
30CepesXyBaTnca He nnLle Ha 9KOCTi MPOAYKTY, a U Ha CTBOPEHHi MO3NTUBHOIO
[ocCBigy B3aemosii [1; 2]. YCniwHi KOMNaHIii iIHTerpyroTb KNIEHTOOPIEHTOBAHICTL Y BC
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aCneKkTV CBOEI AISNbHOCTI — BiZ MapKeTUHIOBOI KOMyHiKaLil 40 00C/yroByBaHHA Ta
NICNANPOAAKHOT MIATPUMKM.

Mpobnema GopMyBaHHA 3340BONEHOCTI KIEHTIB CTana 0COOMBO aKTyanbHOO
B YMOBax LMGpOBI3aLii pyHKY Ta MOSABN YUCIEHHUX TOYOK KOHTAKTY 3 K/IIEHTOM
(oHNarH, odbnanH, MOBINBLHI 3aCTOCYHKK, COUianbHI Mepexi Toulo). BianosiaHo,
noTpeba y GopmMyBaHHiI MepCcoHaNi30BaHOro MiAXo4y A0 CMOXMBaYa CTana 6a3oBoko
YMOBOK 30epexeHHA NOAAbHOCTI Ta  KOHKypeHTo3gaTtHocTi [3]. B ymoBax
HNHILLIHBOTO MOCTIMHONO 3POCTaHHA KiTbKOCTI PUHKOBWX rPaBLiB, KOMMaHIgM CTae
BCE BaxXue BUAINNTUCA 3-MOMIX IHLWKX 1LIe TOBAapOM Yu BpeHAoM. PUHOK 3a3HaB
3HaYHOI TpaHchopmMaLli, NeperloBLUM Bi4 PUHKY MPOAaBLUA A0 PUHKY MOKYMUS.
CrnoxvBay CTaB binbLU 0bi3HaHVM | BUMOTIVIBYM CTOCOBHO MPOAYKTIB Ta CepBICy, LLO
HaZaroTb KOMMaHIl. BUpiWanbHUM KPUTEPIEM, 3a AKMM CMOXMBaudi 0bMparoTb
KOMMaHIK0 419 KyniBai ToBapy Yu Mocayry, € 1i CTaBNeHHA A0 KNIEHTIB Ta piBEHb
cepBicy, k1 BOHa 3abe3nedye. Came TOMYy 3 MOYaTKOM HOBOIO TUCAYOMITTS Habyna
NOMNYNAPHOCTI HOoBa inocodis BeAeHHSA Bi3HeCy — KNIEHTOOPIEHTOBAHICTL. [loCBig
3apyOKHMX  KOMMaHIiA Yy 3aCTOCYyBaHHI  CTpaTerii  KJiEHTOOPIEHTOBAHOCTI
niATBEPAXYE edeKTMBHICTL Ta AOUINbHICTE BMPOBAAXEHHA Yy  MapkeTUHroBy
AIANBHICTE MIANPUEMCTBA HOBUWX CTaHZAPTIB Ta TEXHOJOrN pobOTN 3 KJIIEHTOM.
TaknMM YMHOM MIANPUEMCTBO 3HAYHO MIABWLLYE CBOI WaHCKU 3400yTU MOCTIMHWX
NOANBHUX KJIEHTIB.

AHani3 oCTaHHIX JOCNifKeHb i nybnikaLin.

MOHATTA KNIEHTOOPIEHTOBAHOCTI OTPYMAN0 PO3BMTOK y Mpausax Narver & Slater
(1990), aki okpecun ii 5k 6araToBMMIPHY KOHLIEMLH, LLO BK/IKOYAE OPIEHTALIIO Ha
KNIEHTA, OPIEHTALIFO Ha KOHKYPEHTA | MXQYHKLIIOHaNbHY KoopauHaLlito [4]. Payne &
Frow (2005) nigkpecntotoTe BaxmBicTb cncteM CRM ang ctpaTeriyHoro yrnpasiiHHs
B3aEMOBIAHOCMHAMU 3 KnieHTaMu  [2].  JoCnigxeHHA BUHWKHEHHS, PO3BUTKY,
ePeKkTBHOCTI Ta IHCTPYMEHTIB KNIEHTOOPIEHTOBAHOCTI MOXHA 3HaWTK y poboTax
HaCTYMHWX 3apybixHUX gocniaHukie: X. bapkcaenn, ®. Bebctep, Y. AapaeH, x. [en,
M. Apykep, T. NleBiTT, P. MakKiH3i, K. MakHamapa, A. MNMapsateap, A. ®entoH, P. Xaic,
T. Weu™. Y BITUM3HAHIN NiTepaTypi AOCAIAKEHHS KIIEHTOOPIEHTOBAHOCTI MOXHa
3ycTpiTK B poboTtax gocniaHukie: O. [enHeka, C. EBepT, A. 3iHkeBny, A. B. KBacko,
A. KynnHny, M. M. JlaBspeHtok, B. Jlyykos, |. MaHH, |. A. HikoHOBa, A. HOBIKOB,
K. Xapceknin, . 1. Xnibosuy, P. H. LWamryHos, A. HOpuak. Kosnoscekunin (2020)
HarooLLye Ha PoJli HaLiOHaNbHOT BI3HEC-KYbTYPU Y CIPUHATTI CEPBICY KIIIEHTaMN,
30Kpema BaxMBOCTI OBIpW Ta IHAMBIAYaNbHOTO niaxoay [5].

MpoTe BiNbLLICTE AOCNIAKEHD € ab0 TEOPETUYHMMM, 3OO0 30CePeXyrOTbCA Ha
okpemux  rany3dx.  bpakye  cTpaTeriyudHoro  nigxo4y 4O  YNpaBAiHHA
K/NIEHTOOPIEHTOBAHICTHO, @ TakoX eMMipUYHMX JaHWX LWOAO MPAMOro BrmBy
K/NIEHTOOPIEHTOBAHOCTI Ha PiBEHb NIOANIBHOCTI CMOXMBAYIB Yy MeXaX YKPaiHCbKoro
PUHKY.  BiTYM3HaHI  nignpremcTBa  34ebiNbLUOro  MO3MLIOHYIOTE  cebe sk
K/NIEHTOOPIEHTOBAHI, MPOTe YacTo Le He MIATBEePAXYETbCA IXHIMU KliEHTamK. Lle
CBIAUMTL MPO Te, WO KepiBHUKM He pOo3pOobnsTb BIAMOBIAHI CTpaTeril i He
BOMOAIOTE HEOOXIAHVMN 3HAHHAMY LLOAO LbOro MpUHUMMIY poboTh. HU3LKUN
piBeHb 00I3HAHOCTI  BITUM3HAHMX YNPAaBAIHLIB MNP0 KNIEHTOOPIEHTOBAHICTL |
HEBMIHHS KOPEeKTHO Ta edekTMBHO 3acToCOoBYBaTU i IHCTPYMEHTU 3yMOBUAN
noTpedy y NpoBefeHHI MOraMbneHoro AOCNIAKEHHS. 3ayBaXnMo, O DiNbLWICTb
LOCNIIKEHb Y Tany3i KNIEHTOOPIEHTOBAHOCTI MPUCBSAYEHO OUIHLi epeKTUBHOCTI el
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CTpaTerii 3 TOYKM 30py 33a40BONEHOCTI CNoXVBayiB. OCOOIMBO YCMILLIHO B LbOMY
HanpPsAMKY MPaLFoOTb amepyikaHCbKi  OpraHisauil. 3okpema, edQekTVBHICTb L€l
cTpaTerii NiATBEPAXYETECA PENTUHIOM HANYCNILUHILLMX KOMMAaHIn CBITY 3a BepCiero
Fortune Global 500 [20].

MaTepianu Ta MmeToaun.

MeToro faHOro JAOCNiKeHHA € aHasi3 B33aEMO3B'A3Ky MiX CTpaTeriamu
KNIEHTOOPIEHTOBAHOCTI  KOMMaHIl, 3a0BOMIEHICTIO iX KNIEHTIB TOBapamy Ta
nocayramu Ta I0ANbHICTHO 40 KOMTMaHiT.

Y Cy4acHOMY PUHKOBOMY CepeioBULLI YCMiX i CTabiNbHICTL NIANPUEMCTBA, LLO
HaZa€ MoCIyrin, 3Ha4YHOK MIPOKD 3anexaTb Bi PIBHA MOMUTY Ha MOro MPOAYKLiFo
cepes, crnoxusadiB. OAHIEHD 3 KIHOYOBUX XapakTepUCTVK Mocayr € iXHA TicHa
NprB'A3aHiCTb 40 npouecy HajaHHd, OCKiIbKM  BOHM  CTBOPHOMOTLCA  Ta
CNOXVBaKTbCA OAHOo4YacHo. Came TOMy 0COGMMBa yBara niANPUEMCTBA A0
3310BOJIEHHS NOTPEO KNiEHTAa € BKPal BaxMBOK. KNieHTOOPIEHTOBaHE yrpaBiHHA
peani3yeTbCs, 30kpemMa, Yepes BrposasxeHHd cnctemm CRM (Customer Relationship
Management) - cCTeMW YNPaBAiHHA B3aEMOBIAHOCHAMU 3 KNIEHTaMW. Takmia nigxia
nepeabayae, WO NpIiopUTeT Yy MPUIHATTI YNPaBAiHCbKUX PilleHb BIAAAETHCA
iHTepecaM CMoxvBaya, WO CTaE BKM3HaYalbHUM MPUHLKMNOM Yy  AIASBHOCTI
MEeHePKMEHTY Ta BNACHWMKIB NiANPUEMCTBA. KNIEHTOOPIEHTOBAHICTL AK CTpaTerid
03HaYae, WO BCi 3MIHW 1 OHOBMIEHHS B POOOTI MIANPUEMCTBA BMPOBAXYHOTHCH,
OPIEHTYOUNCH Ha BIAMYKM Ta OYikyBaHHSA CroXVBadiB. BoHa AeMOHCTPYE piBeHb
BIAMOBIAHOCTI AIANBHOCTI KOMMaHIT noTtpebam LiNboBOI ayAnTOpIl. AKTyanbHICTb
BMPOBafXeHHHA Takol KOHLEMNLLT MOACHIOETLCA peaniamMy Cy4acHOro pUHKY: Bennka
KINBbKICTE OAHOTUMHUX MPOMO3MLI, XOPCTKA KOHKYPeHLisd, HeCTabiNbHICTb MOMKUTY,
3pOCTatoyi BMMOr A0 AKOCTI 06CYroByBaHHS, MiABULLEHHS NMPOGeCiHOro piBHA

nepcoHasny TOLLO.
BapTo nigkpecnnTy, WO cTpaTerig KJiEHTOOPIEHTOBAHOCTI OXOMJIKE He NiLe
30BHILLHIO B3aEMOAI0 3 KJIEHTaMW, ane W BHYTPIWHIO - 3 npaliBHWKaMu

NIANPUNEMCTBA, AKi BUCTYMar0Tb AK BHYTPILLHI KIIIEHTY (MAPKETUHI MepcoHany). Taknia
niaxia cnprse edekTBHIV KOMYHIKaLiT MK MiAPO34i1aMm Ta LWBWALLOMY BYPILLEHHIO
POOOUMX MUTaHb. PiBEHb KIIEHTOOPIEHTOBAHOCTI BNU3HAYAETHCA 34ATHICTHO KOMMAHIT
reHepyBati [LOZATKOBWI MPUOYTOK 3a PaxyHOK TAMOOKOro PO3yMiHHA MOTped
CNoXmBadiB Ta IX 4KICHOro 3a40BONeHHdA. [Ipy UbOMy MOBa WAe €K Mpo
MaTepianbHU NpUOYTOK, Tak i MpO HemaTepianbHi BUroan. KomnaHia, gka He
aHani3ye, AK CNoxXmnBaY OLHFOE 1T MPOAYKTU Ta CepBIC, He AOCIAXYE BNINB B3aEMOAIT
3 KNIEHTOM Ha MOro N0ANBHICTL, YaCTOTY MOKYMOK i A0BIPY A0 OPeHAy, He 3aNMaeTbCA
NiABNLLEHHAM AOBIYHOI LiHHOCTI KNIEHTA, 3a/IMLAETHCA 30CEePesXeHO BUKIHOUHO
Ha TOoBapi, a He Ha croxmsayesi [9]. Pi3HI nigxoan A0 KNEHTOOPIEHTOBAHOCTI
CNCTMATK30BaHO y Tabaumui 1.

Tabauys 1
Migxoan 40 BU3HAYEHHSA MOHATTH KIIEHTOOPIHTOBaHICTb

HaykoBeLb MOHATTA KNIEHTOOPIEHTOBAHOCTI

"iHiLiaLig NO3NTUBHWX eMOLM | 3axBaTy y MOTEHLIMHNX | iCHyounxX
K/TIEHTIB, LLO NPU3BOANTL A0 BMOOPY TOBAPIB i MOCIYr BaLLOi KOMMaHII
cepeq 6e3niui KOHKYPeHTIB, 40 MOBTOPHMX MOKYMOK | 3a1y4eHHs HOBMX
KNIEHTIB Yepes pekoMeHaLlil iCHYrUMX KieHTis [3]"

HenHeka O.
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[TpodoexceHHs maba. 1

Haykoselb MOHATTA KNIEHTOOPIEHTOBAHOCTI

"KnieHTOOpIEHTOBaHICTL  MpeAcCTaBase  COOOK  CTpaTerito, WO
CNPAMOBAaHA Ha BM3HAYEHHSA Ta 3a40BOJIEHHA MOTOYHMX | MaVBYTHIX
notpeb 0b6paHOi rpynu  KMIEHTIB 3 METO  Makcumizauil  ix
[OBrOCTPOKOBOI  $iHaHCOBOI  UiHHOCT. Lle BuHWKNO BHaCNigOK
PeTeNIbHOro Ta CUCTeMaTUYHOrO BTIIEHHA MPOLECy B33EMOAI 3
KNFOHOBUMY Tpyrnamn KnieHTis [1, ¢. 23]"

"KnieHTOOPIEHTOBaHICTb, AKa PO3MNAAAETbCA SK  Gi3Hec-npoLec,
XaniHa B., BM3HAYaETbCA AK YiTKe PO3YMIHHA MpaLiBHUKaMU MOCNIAOBHOCTI Al
Bacnnbesa T. Ta NPUMHATTA pilleHb, CNPAMOBAHNX Ha 3840BONEHHSA KNiEHTa [23,
c. 75]"

"nepexif Bif akUeHTY Ha KOHKYPEHTHIN 60pOoThhi 40 BNPOBaLKEHHS
MNepepsa |. YHiIKaNbHUX NPOAYKTIB ANS 33J0BONEHHA MaiOyTHIX NOTPeb KNIEHTIB
LUNAXOM BUKOPUCTaHHA HeTpaauLinHyx nigxoais [11]"

"IHCTPYMEHT  YyMpaBfiHHA  B3aEMOBIAHOCMHAMV 3 KJIEHTaMW,
XyTopceknia 1, CNPAMOBaHWIA Ha OTPUMaHHH CTiIIKOro npuoyTky B
Crenypa B [OBrOCTPOKOBOMY Mepioji i 6a3yeTbCsA Ha TPbOX KPUTEPIAX: KIHOUOBa
KOMMeTeHLId, UiNbOoBI KNIEHTW | PIBHICT NO3ULIN [26]"

BaHTyx T.

Cnig nigkpecnnTy, WO Yy HayKoBIN Ta MPaKTUYHIM NAOLMHAX A0CI HEMAE eANHOIT
AYMKN LLIOAO CYTHOCTI MOHATTH «KNIEHTOOPIEHTOBAHICTE» — YM BapTO TPaKkTyBaTy
MOro AK IHCTPYMEHT, MPOLeC, Pe3ynbTaT yNpaBiHCbKUX 3yC/b abo X SK CTpaTeriyHy
koHuenuito.  Tak, O. [erHeka, aHanisyroum 0COobAMBOCTI  BMPOBAAKEHHSA
KNIEHTOOPIEHTOBAHWX CTpaTerin y AIGNbHICTb NIANPUEMCTB, PO3rNA4a€E Le MOHATTA
AK KJIFOYOBY MapPKETUHIOBY CTPATErito OpraHi3aLlii (He3anexHo Bia GopMy BAaCHOCTI),
O CMNpAMOBaHa Ha 3abe3neyeHHs NOSANbHOCTI OCHOBHUX KIEHTIB  4Yepes
GOpMyBaHHA 3 HUMW IHAVBIAYaNi30BaHMX B3aeMUH [3]. My MOBHICTIO MOAINAEMO L0
TOUKy 30py. POPMYBaHHA K/IIEHTOOPIEHTOBAHOrO MiAXo4y CTano pesybTaTom
eBOMOLIMHOIO  PO3BWTKY  KOHUEMUIA  MapKeTUHI-MeHeIXMEHTY,  MapKeTuHry
B3aEMOZil, MapKETVHTIY BI4HOCUH.

Y pamkax KMEHTOOPIEHTOBAHOrO YMNpaBfiHHA BUAINAOTL YOTVPW OCHOBHI
HaMPAMY B3aEMOZT, BIAMOBIAHO A0 PIBHIB MEHEIXMEHTY:

e (CRM (Customer Relationship Management) — B3aeMOZid 3 KieHTam;

e HRM (Human Resource Management) - poboTa 3 nepcoHanom;

e PRM (Partner Relationship Management) — B3aeEMVHM 3 NapTHepamy;

e SRM (Stakeholder Relationship Management) — kOMyHiKkaLis 3 iHBeCTOpamun
Ta 3aLikaBNeHNMK CTOPOHAMU.

B ymOBax AyHaMiuHOro puriHKy OpieHTayia nignpremctsa  Ha MnoBHe
3310BOIEHHS MOTPED CMOXMBAYIB CTAE CKNAAZOBOK He ULLEe MapKeTUHIOBOI, ane i
3aranbHOOpraHisadinHoi ctpareril. Jocsig NpoBIAHMX CBITOBYX KOMMaHIl 3aCBIAYYE,
LLO ANA AOCATHEHHS BUCOKMX PEe3ynbTaTiB BOHW MOEAHYHOTb YNpPaBaiHHA Oi3Hec-
npouecaMmm 3 CUCTEMHUM MiAXOA0M [0 KNIEHTOOPIEHTOBAHOCTI. Ha TeopeTnyHoMy
PIBHI  MOHATTA  «KNEHTOOPIEHTOBAHICTLY,  «OPIEHTALA  Ha  K/NiEHTa»  Ta
«KNIEHTOOPIEHTOBAHE YrNpPaB/iHHA» HaCTO TPAKTYOTLCA MO-Pi3HOMY. [1poTe, HayKoBL
OAHOCTaVHI B [Aymui, WO Uer niaxia € akTyanbHWM | JIEBVM [IHCTPYMEHTOM
[JOCATHEHHS  CTpaTeriyHux Lien y Cy4acHOMY €KOHOMIYHOMY CepesoBULL.
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AHanIi3yo4m 3MICT TePMiHa «KJIIEHTOOPIEHTOBAHICTL», BAPTO Harof0CUTH, LLO B MO0
OCHOBI IEXNTb akLeHT Ha iHTepecax Cnoxmsaya. binbLWicTe 4OCNIAHVKIB 3BEPTarOTb
yBary Ha Bax/MBICTb 3aA0BONEHHA CMOXMBYMX MOTPED, MIABULLEHHA LIHHOCTI
TOBapIB i NOCAYr ANA KNIEHTIB, LLO B CBOO Yepry CrprdE X NMOBTOPHUM 3BEPHEHHAM,
MNO3UTVBHWM BIArykaM Ta pekoMeHZauisgM KOMMaHii iHLWM NOTEeHLIAHAM MOKYMLAM.
3aranoM, MOXHa BW3HAYUTU KNIEHTOOPIEHTOBAHICTL AK MPOBIAHY YNPaBAIHCbKY
KOMMETEeHTHICTb MIANPYEMCTBE, WO nongrae y GopMyBaHHI Ta MIATPUMAHHI
[IOBroTpUBannX, NMapTHEPCbKUX CTOCYHKIB AK i3 30BHILIHIMK, Tak i BHYTPILLHIMN
KnieHTamMu. Takui  Migxig rPyHTYETbCA Ha IMOOKOMY PO3YMiHHI  SBHMX Ta
NpUXoBaHUX MNOTPeb KMIEHTIB, WO Ja€ 3MOry MiABALWLNTU MPUOYTKOBICTL
3abe3neunTn CTannm po3BUTOK BpeHay B MepcrnekTyBi.

PesynbTaTtu.

Y Cy4acHOMY  KOHKYpPEeHTHOMY  CepefioBULL  MIAMNPUEMCTBA  3MYLUEHI
NepeocMmnCIFOBaTY CBOK AIS/bHICTb, LWOO MakKCManbHO BiAMOBIAATU OUiKYBaHHSAM
KnieHTiB. Le CTUMyNtoe CTBOPEHHA YHIKaNbHMX BHYTPILHIX KOMMETEHTHOCTEN,
OPIEHTOBAHMX Ha AKICHe 3310BONEHHSt MOTPEH CMOXMBaYiB. 3pOCTaHHSA 3HAUYLLOCTI
KNIEHTOOPIEHTOBAHOCTI MOACHIOETHCA HI3KOH GaKTOPIB: MOCUNEHHAM KOHKYpPeHLT
MiX  BUPOOHMKaMK, HAZAIMLIKOM MOAIOHNX TOBapiB i MOCAYr, MNiABULLEHUMY
BVMOraMi 10 AKOCTI MPOAYKLIT Ta piBHA 0OC/IyroByBaHHA, a TakoX BMMOramu Ta
O4ikyBaHHAMM LOAO NpodecioHanisMmy nepcoHany [9, ¢. 21]. KnieHTOOpIEHTOBAHICTb
AK Cy4acHa ynpaBiHCbka KOHUENUiA nepeabadvac CUCTEMHUI aHanNi3 CNoXnBYMX
YynoAobaHb Ta IXHIX 3MiH. TakuiA Nigxia 403BONAE KOMMAHIAM 3MILHIOBAT NOANBHICTb
KMNEHTIB, BTPUMYBATU HAABHMX | 3anydatyt HOBUX, MPOMOHYHOUYM PilleHHd, AKi
MOBHICTHO BIAMOBIAAKTL OUiKYBaHHAM PUHKY. PaxiBLi 3 MAPKETUHTY HaroNoLLYHOTb:
OPIEHTALS Ha KNIEHTa - Le TOW YNHHUK, 8K CMOHYKaE MOKYrLiB noBepTaTnica 40
nepesipeHnx OpeHAiB, BMCOKO OLIHIOBATM AKICTb O0OC/IYroBYBaHHA, a Takox
pekoMeH/yBaTK KOMMaHito CBOIM 3HaroMum [9, ¢. 22].

OkpemMy ponb y 3abesnedyeHHi  KNIEHTOOPIEHTOBAHOCTI  BIAIrparoTb
ANCTPUO'IOTOPU, AKI € KNFOYOBVMI NaHKaMK B CUCTEMI MOCTa4aHHa TOBapIB i MoCayr
Bii BWPOOHVKIB A0 KiHLEBKX CrMOXMBa4iB. B ymMOBax >XOPCTKOI KOHKypeHLi
ANCTPUO'OTOPCHKI KOMMaHIT BNPOBaXyHOTb OPIEHTOBAHWI Ha KIEHTa NiAXid, AKNA
OXOMJIKE He NIMLLEe CTpaTeriyHe naaHyBaHHSA, a U WOAEHHY AigbHICTb MepCoHany —
TOProBKYX areHTiB, CyrnepBai3epiB, MeHemxepiB 3i 30yTy. Hamun nmpoaHanisoBaHoO
MPaKTNYHI KeNCY KNIEHTOOPIEHTOBAHOCTI B YCMILLUHMX YKPATHCHbKMX KOMMaHIaX:

1. «<HoBa nowTa». «HoBa MowTa» € ACKpaBMM MPUKIaAOM KomMaHii, Aka
aKTMBHO BMPOBAAXYE KNIEHTOOPIEHTOBAHI IHCTPYMEHTU: 3pYyYHi MODINbHI A0AaTKN,
24/7 MiATPUMKY, MOX/MBICTb OLIHKM ODCIYroBYBaHHSA Ta KOMMeEHCaLito B pasi
He3a40BO/IeHHA CepBICOM. 3a pe3ynbTaTamn gocnigxeHHa GFK Ukraine, noHaz 70%
KOPWCTYBaYiB 3a3Ha4at0Tb BMCOKMI PiBEHb 3a40BOIEHOCTI CEPBICOM KOMMAHIT.

2. Monobank. Monobank chopmyBaB cBotO bi3HEC-MOAENb HABKOMO KAiEHTA:
3pYYHICTE  MODINBHOrO  3aCTOCYHKY, LINOAOOOBUIA  YaT-MIATPUMKY, MPO30pa
KOMYHiKaLjis ©6e3 npuxOoBaHMX KOMICiA, OMepaTMBHICTL BUPILEHHA MNpobeM.
3aBaskn upoMy piBeHb Net Promoter Score (NPS) 6amky cTaHoBUTH 89%, WO
CBIAYMTL MPO BMCOKY NOABHICTL KNIEHTIB.

3. Rozetka. IHTepHeT-MarasvH Rozetka BNpOBaAnB HM3Ky IHCTPYMEHTIB ANA
NiABVILLIEHHA 330BONIEHOCTI: WBK/AKa A0CTaBka, MpocTa CUcTeMa MoBEPHEHHA
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TOBapIB, HAaZaHHS AeTaNbHOI IHPOPMALLT MPO MPOAYKLIFO Ta YeCHi BIAryku Mokymnuis.
AK  pe3synbtar - CTabiNbHe  3POCTaHHA  KiIbKOCTI  MOBTOPHWMX — MOKYMNUIB.
KNieHTOOPIEHTOBAHICTL be3nocepesHbO BMNAMBAE Ha TakKi MOKa3HUKW, SK:

e iHaekc 3agoBoneHocTi (Customer Satisfaction Score, CSAT)

e iHaekc noansHocTi (Net Promoter Score, NPS),

® TOBTOPHI MOKYMKW Ta CepeHin Yek.

Hanpuknag, Monobanky 2023 poui nosigoMuB, LLO NMoHaz 65% HOBUX KNIEHTIB
MPUALLIN 38 PEKOMEHZALIEFD YNHHKX KOPUCTYBaYIB. Lie AeMOHCTPYE TICHWIA 3B'A30K
MiX KNIEHTOOPIEHTOBAHMM MiAXOLOM Ta 3aJ0BONEHICTHO. oCniixeHHA nokasano, LLo
YKPaIHCbKi KOMMaHil, AKi akTBHO BMPOBAaLXYHOTb KIIEHTOOPIEHTOBaHI CTpaTertii,
AEMOHCTPYHOTb BULLMIA piBEHb 3840BONEHOCTI Ta NIOANBLHOCTI KNIEHTIB. Lle, y CBOO
yepry, 3abe3neuyye 3pOCTaHHA OOCAriB MPOAAXY, KOHKYPEHTOCMPOMOXHICTb i
LOBrOCTPOKOBY CTabiNbHICTb bisHecy. B ymoBax UMPPOBI3aLii Ta LWBUAKMX 3MiH
KNIEHTOOPIEHTOBAHICTL Ma€ CTaTy He JUe efleMeHTOM CepBicy, a KIHYOBMM
GaKkTOPOM YCMixXy Ha PUHKY.

B1UCHOBKM Ta mepcrnekTnBm NoAanbLUNX AOCTIIKEHD.

[poseseHe  AOC/IILKEHHA  [JO3BONAE  3pOOUTH BMCHOBOK, LLIO
KNIEHTOOPIEHTOBAHICTE € KIHOYOBUM UYMHHMKOM GOPMYBaHHS BUCOKOrO PiBHA
3a[l0BONIEHOCTI KMIEHTIB Yy Cy4aCHMX YKPaIHCbKMX KOMMaHIiAX. BuBueHi npuikiaan
AISNBHOCTI  TakMX MIANPUEMCTB, sk «Hoa nowTa», Monobank Ta Rozetka,
NIATBEPXYHOThb, LLO OpIeEHTALIA Ha MOTpebu CnoXmBaya CNpUSE MiABULLEHHKO
NOSANBHOCTI, GOPMYBaHHKO MO3UTUBHOIO KMIEHTCHKOrO AOCBIAY Ta 3POCTaHHHO
KINTbKOCTI MOBTOPHMX 3BEPHEHb. 3aCTOCYBaHHA LMGPOBUX CepBICiB, MepcoHani3aLisa
KOMYHIKaLil, 3abe3neyeHHs LWBUAKOTO 3BOPOTHOrO 3B'A3Ky Ta BWCOKUA PiBEHb
CepBicy € NPaKTUYHUMU IHCTPYMEHTaMU KNIEHTOOPIEHTOBAHOI CTpaTerii, Wo AaroTb
peanbHi KOHKYPEHTHI nepesaru. Taknm YNHOM, BMNpOBaKeHHS
K/NIEHTOOPIEHTOBAHOIO MiAXO4Y B YKPAIHCHKMX KOMMaHIAX He TiIbKM BiAMNOBIAaE
OUiKyBaHHAM PUVIHKY, @ 1 BW3HA4Ya€e AOBroCTPOKOBUI YyCMix 6Oi3Hecy B yMOBax
3pOCTarOYOl  KOHKYpeHLUil Ta AMHaMiYHOro pPOo3BWTKY CMOXMBYMX 3amuTiB. Y
nepcnekTuBi MIANPUEMCTBA, LLO HBECTYHOTb Y MNOOYyAOBY HAKICHOT K/IEHTCHKOI
B3aEMOAII, OTPUMYBATUMYTb CTabiNbHY AOBIPY, pernyTauiiHi BUroan Ta GiHaHcose
3pOoCTaHHda. KnieHTOOpIEHTOBaHa CTpaTteria MoBMHHa PO3rNafaTica He aule Ak
IHCTPYMEHT NiABMLLEHHSA 3aJ0BONEHOCTI Ta NOANBHOCTI K/IEHTIB, a 9K KOMIIeKCHa
Bi3HeC-MozeNb, LLO MOEAHYE POOOTY 3 MePCOHANOM, CEPBICHI CTaHAAPTV Ta LMPPOBI
TexHonoril.

[NepcnekTBM NoAanbLUNX JOCNIKEHb MOB'A3aHi 3 PO3LUMPEHHAM eMMNIPUYHOI
6a3n, MOrAMBNEHHAM aHanizy MIKHApOAHOro [AOCBiLy Ta BWBYEHHSAM BMIMBY
IHHOBALIHMX TEXHOMOrIN Ha MOBeAiHKY CroXMBaYiB y Cy4acHOMY LMGpPOBOMY
cepesoBUILL.

CnMCoOK BUKOPUCTaHUX AXKepen:

[11 Berry, L. L. (1983). Relationship Marketing. AMA.

[2] Bondarenko, S. P. (2021). Marketing vzaiemovidnosyn: suchasni tendentsii Relationship
Marketing: Modern Trends. Ekonomichnyi prostir, (174), 88-93.

[3] Deineka, O. H. (2021). Klientooriientovanist yak faktor  pidvyshchennia
konkurentospromozhnosti  kompanii  Customer Orientationasa Factorin  Increasing
Companies' Competitiveness. Visnyk ekonomiky transportu i promyslovosti, (74), 218-223.

2025 ABTOpPCbKI NpaBa 3axueHi | Creative Commons Attribution-ShareAlike 4.0 International License

445

1A UIT7€0d

JLDIHAUBIT YHRWLDIIOU VL VAOIHMLINAVIN



446

MARKETING AND LOGISTICS ACTIVITIES

SECTION VII.

International scientific journal «Grail of Science» | Ne 60 (December, 2025)
ISSN 2710-3056

[4] GfK  Ukraine. (2023). Customer Experience Research. Retrieved from
https://www.gfk.com

[5] Gronroos, C. (2007). Service Management and Marketing. Wiley.

[6] Khutorskyi, P., & Stepura, V. (2022). Kliientooriientovanist yak instrument upravlinnia
vzaiemovidnosynamy z kliientamy Customer Orientationasa Toolfor Customer
Relationship Management. Marketynh v Ukraini, (1), 34-40.

[7]1 Kotler, P, & Keller, K. L. (2016). Marketing Management (15th ed.). Pearson.

[8] Kozlovskyi, V. . (2020). Osoblyvosti kliientooriientovanoho pidkhodu na vitchyznianomu
rynku Featuresof the Customer—Oriented Approachin the Domestic Market. Marketynh
i tsyfrovi tekhnolohii, 4(2), 45-52.

(9] Kumar, V., & Reinartz, W. (2016). Creating Enduring Customer Value. Journal of
Marketing, 80(6), 36-68.

[10] Lovelock, C., & Wirtz, J. (2016). Services Marketing. Pearson.

[11] Monobank Official Website. Retrieved from https://monobank.ua

[12] Narver, J. C, & Slater, S. F. (1990). The Effect of a Market Orientation on Business
Profitability. Journal of Marketing, 54(4), 20-35.

[13] Nova Poshta Official Website. Retrieved from https://novaposhta.ua

[14] Parasuraman, A, Zeithaml, V. A, & Berry, L. L. (1985). A Conceptual Model of Service
Quality. Journal of Marketing, 49(4), 41-50.

[15] Payne, A, & Frow, P. (2005). A Strategic Framework for CRM. Journal of Marketing, 69(4),
167-176.

[16] Pererva, I. (2018). Upravlinnia klilentooriientovanistiu yak chynnyk pidvyshchennia
konkurentospromozhnosti pidpryiemstv Managing Customer Orientationasa Factorin
Increasing Enterprise Competitiveness. Visnyk Kyivskoho natsionalnoho universytetu
imeni Tarasa Shevchenka. Ekonomika, 3(198), 46-52.

[17] Petrova, I. L, & Rohov, O. L. (2025). Efektyvnist SEO-instrumentiv u realizatsii
marketynhovoi stratehii pidpryiemstva Effectiveness of SEO Toolsin Implementing the
Enterprise Marketing Strategy. Business Inform, (2), 532-541.

[18] Reichheld, F. F. (2003). The One Number You Need to Grow. Harvard Business Review,
81(12), 46-54.

[19] Rozetka.ua - Company and Service Information. Retrieved from https://rozetka.com.ua

[20] Rating of the World's Most Successful Companies according to Fortune Global. Retrieved
from https://fortune.com/ranking/global 500/

[21] Khalina, V. & Vasylieva, T. (2019). Ekonomichna bezpeka pidpryiemstva
v umovakh hlobalizatsii: sutnist ta zahrozy
EconomicSecurityofanEnterpriseintheContextofGlobalization:EssenceandThreats.
Ekonomika i derzhava, (1), 72-77.

[22] Zeithaml, V. A, Bitner, M. J., & Gremler, D. D. (2018). Services Marketing. McGraw-Hill.

THE IMPACT OF CUSTOMER ORIENTATION STRATEGY ON
CUSTOMER LOYALTY

Iryna Petrova

Doctor of Economics, Professor, Professor of the Department of Marketing and Behavioral
Economics

Higher Educational Institution «<KROK University of Economics and Law», Ukraine

Iryna Marchuk

Master's student at the Faculty of Marketing

Higher Educational Institution «KROK University of Economics and Law», Ukraine

All rights reserved | Creative Commons Attribution-ShareAlike 4.0 International License 2025


https://www.gfk.com/
https://monobank.ua/
https://novaposhta.ua/
https://rozetka.com.ua/
https://fortune.com/ranking/global500/

MiXHapOAHNA HayKOBWIA XypHan «[paanb Hayk» | Ne 60 (rpyaeHs, 2025)
ISSN 2710-3056

Summary. The article explores an important aspect of companies’ marketing activities, namely the
relationship between customer-oriented strategy and customer satisfaction. The relevance of the
topic is determined by the growing competition among companies for customer attention, the
transformation of consumer expectations, and the need to build long-term relationships with
clients. The aim of the study is to identify the impact of customer-oriented strategies on the level of
consumer satisfaction across various business sectors. The methodology includes the analysis of
scientific literature, general scientific methods of analysis and synthesis—both abstract and
concrete—as well as specific methods of marketing research. The theoretical approach is supported
by an examination of the practical activities of Ukrainian companies. The results indicate a positive
correlation between customer orientation and customer satisfaction, particularly in the banking
sector and retail trade. The originality of the article lies in its interpretation of customer-oriented
strategy on two levels-external and internal, the latter involving work with personnel. The authors
propose recommendations for improving service and implementing CRM solutions in the
marketing practices of companies. Prospects for further research include expanding the sample,
comparing with the experience of international companies in developing customer-oriented
business strategies, and analyzing the impact of digital personalization tools on customer
engagement.

Keywords: marketing activities, customer orientation strategy, customer loyalty, personnel
marketing, digital personalization tools, CRM system.
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