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HudpoBuii MapKETUHT PO3IIMPUB MEKI OCBITU. Y 110 €MOXY HaBUaJIbHI 3aKJIa/Id
B yChOMY CBITI OUIbIlIE HE BIAYYBAIOTh TPYAHOIIIB MPOAABATH CBOIO ayIUTOPIIO
a00 CTpaxIarTh BiJ HEIOCTAaTHHOI BMI3HABAHOCTI OpeHAY. 3aBISKH HIUPOKOMY
PO3MOBCIOKEHHIO 1H(OpMaIlii HaBYaIbHI 3aKJIaJu MAIOTh IIAHC MPOJIEMOHCTPYBATU
MO>KJIMBOCTI, SIK1 CTYIEHTU MOXKYTb OTPUMATH B1J] TOCIIYT, sIK1 BOHU HAJ1al0Th, HE JIUIIIE
B KpaiHi, a i Ha CBITOBOMY pUHKY [1].

3rigHo 3 Bruyn, A. D. [2] , uudpoBuit MapKETUHT Ma€ YOTUPU OCHOBHI aCIIEKTH,
SIKI MOXXHA 3HAUTH B Oi3Hec-Tuiargopmi: BeO/MOOITBHUM MapKETHHT, IOITYyKOBa
ontumizaiis (SEQO), comiaabHi Mepexi Ta YNpPaBIiHHS B3a€EMOBIIHOCHHAMH 3
kiienramu (CRM).

Be6/M00iIbHMIA MAPKETHHT

OCKUIbKM TOJIOBHUMH TeposSiMU LU(POBOT epu € MOJIONI JIIOAM, BOHHU IYyXKe
CXUJIbHI BAKOPUCTOBYBATH CBOT MPUCTPOi BCrosiu [3]. ToMy BakJIMBO CTBOPUTH AOCTYI
710 KOMITaH1i Yepe3 MOO1IbHI MPUCTPOI.

Tak, Shonola S.A [4] moaiyisie MO3UINIIO IMIOAO BHUKOPUCTAHHS IUX MPHUCTPOIB
y MDKHApOJHIN OCBITHIN 1HIyCTpli. OCKiIbkU ceporo O13HeCYy € pUHOK HaBYaHHS,
PO3YMHI MPHUCTPOi MarOTh 3[aTHICTh HAJAMXaTH Ha HOBI MIAXOAW 10 HABYAHHSI.
To#t camuii aBTOp MIAKPECTIOE BAXJIMBICTh JJII MIKHAPOJHUX OCBITHIX KOMMaHIN
BUKOPUCTOBYBATH I IHCTPYMEHT sIK HallePEKTUBHIIINHI 3aC10 CIIIJIKYBaHHS 31 CBOIMU
iassmMu. KpiM TOTo, OCKIJIBKY 11€ TaKOXK HaBYAJbHUKM IHCTPYMEHT, YUM O1JIbIlIe BOHU
BUKOPHUCTOBYIOTh MOPTaIbHI MPUCTPOI, TUM OUIbIIE MOXIMBOCTEH MarOTh KOMITaHii
JUTSL TOTO, 100 CTYICHTH MOTJIM BiJ[BIJIyBaTH iXHI HaBYaJIbHI TIAT(HOPMHU.

IMomykoBa onTumi3aiis

Y MDKHApOJHIA OCBITI ONTHMI3AIlis TMOIIYKOBUX CHCTEM CTBOPIOE BaromMui
pe3ynbrar mpu 30UIblIeHH] Tpadiky misgadiB [5]. OCKinbKH KITIOYOBI CJIOBA JyXKe
CXO’K1 Ha BC1X BeO-CTOPIHKAX Y 11K 00J1acTi, KOPIOpaIlisiM HEOOX1THO CIIBIPAIFOBATH
3 MapKETUHTOBUMH BiIIaMU, 1100 CTBOPUTU KOHKPETHI KJIFOUOBI CJIOBA, K1 MOXKYTh
3JTy4UTH O1IbIIIe KOPUCTYBAYiB 13 I[IJILOBOI ayIUTOPIi.

Hamnpuknaa, xomu CTyAeHTH NIyKalOTh TEBHUW CTYIHL Yy TI€BHIN KpaiHi,
pe3yabTaTi HaJAOThCs OO0 1€l kpaiHu. OJHAK, KOJIU CTYIAEHT BIJIKPUBA€E KIJIbKa
BapiaHTIB Y PI3HUX KpaiHaX 1 He BUSHAUMBCS, IKMH CTYIIHb 00paTH, BiH O0Mpae JuIie
TOU piBEHb OCBITH, KU IIyKa€. Y 1IbOMY KOHKPETHOMY BHUIMAJIKY ITyJl MOXKIIMBOCTEN
i€ IIUPIIMA, 1 KOMIAaHis, SKI0O BOHA HE KEpPye€ HaJEKHUM YMHOM IOIIYKOBOIO
CHUCTEMOI0, Majia O MEHIIIE IIaHCIB 3’ IBUTHUCS Ha MEPIIiA CTOPIHII.

Tomy, K110 MI>)KHApPOJIHA OCBITHSI OpraHi3allis MparHe ONnTUMi3yBaTH CBOIO BeO-
CTOPIHKY B IOIIYKOBIM CHUCTEMI, MepIile, Y YOMY BOHU MOBHHHI MEPEKOHATUCS, 1€
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I1J7Tb, SIKY BOHU NEPECIIyIOTh, 1HAKIIE 3yCUIUIS OyAyTh CIPSIMOBAHI Ha Pi3HI TOYKHU
OJTHOYACHO, HE OTPUMYIOUYHU OYIKYBAHOTO PE3YJIbTaT.

CouiagbHi Mepexi

OCKUIBKM MOJIOZI JIFOU € CHOXKMBavyaMHM OCBITH, IS MDKHAPOAHOI OCBITH
Jy’K€ Ba)KJIMBO BUKOPUCTOBYBATH COIllajibHI Melia, 00 3aly4UTH iX 1 OyTH 3 HUMU
noB’si3anuMu. Duggan, M., & Brenner [5] cTBepkyt0Th, 1110 83% mroaei y Bilil BiJ
18 10 29 pokiB € KOpUCTyBauyaMHU COLIAIBHUX MEPEX 1 OCHOBHUMHU B MOILIMPEHHI
1Hpopmarii.

Kpim TOrO, 3a7y4eHHs CTYIEHTIB 3pOCTa€ 3aBISKHU COLIMEpEKaM. 3a ClIOBaMU
Ivala, E., & Gachago, D. [7] cTyneHTH 1103a ayiuTopisiMu po3po0IsitoTh HOB1 CIIOCOOU
HABYAHHS, OCKUIbKM MPHUCTPOi MEPETBOPUIMCS HA 1HCTPYMEHTH HaBYaHHS, 1100
MOJICTIITUTH TTOBCSIK/ICHHY aKaJeMIuHy MisUTbHICTD.

HesBaxatoun Ha Te, 110 JIeKl aBTOPU MIATPUMYIOTh BUKOPUCTAHHS COLIIAIbHUX
MEpeX cepell MiJIeH1alliB, 0COOIMBO CTYACHTIB, 1HII MOOOIOKTHCS 1X BUKOPUCTAHHS
cepen momnoxai. DeBell, M., & Chapman, C. [8] moka3zaiu cBOw0 cTypOOBaHICTb
BUKOPUCTAHHSIM COIIAJIbBHUX MeJiia Cepel MOJIO/II.

YupapJ/iiHHSI B3a€EMOBITHOCUHAMU 3 KJIIEHTAMHU

Konu #inerbest mpo epexkTuBHI MPAKTUKU MIKHAPOIHOI OCBITH, METa MOJSTae
B TOMY, IIT0O0 CTBOPUTH JIOSUTBHICTh CTYJICHTIB 1, SIK HACHIJOK, OakaHHS MOOY1yBaTH
MEpexXy KI€HTIB. TakuM YHWHOM, BHKOPUCTAHHS OPIEHTOBAHMX HA BIJHOCUHU
miargopm, Takux sik CRM (Customer Relationship Management), moTeHIIIiHO MOXe
CIPUSTH JIOSUIBHOCTI CTIOKUBAYI1B.

CRM Moxe NMPUHECTH KOPUCTh KOMIIaHI1 3aBIsSKH CHHEPIeTHYHIN 1HTEerparii,
a TaKOXX CTpaTeriyHoMy IiaHyBaHHIO [12]. Bin 3a0e3neuye TeXHIYHUM 3B 30K MIXK
KOMITaHI€I0 Ta CIIOKUBAYEM, 1100 BOHU MOIVIM CTEXKUTH 32 (PYHKIIISIMU OJIMH OHOTO.
CRM 06a3yoTbcsi Ha TPbOX KIIOUOBHX eJeMeHTaxX (ipMHU: yTPUMaHHI KIIIEHTIB,
3pOCTaHH1 KUIBKOCTI CITOXKMBAYIB 1 3aJlydeHH1 KiieHTiB [13].

VYci 1l eeMeHTH MpalolTh Pa3oM, 100 CTBOPUTH MO3UTUBHUI PE3yabTart, 1110
BILJIMBAE Ha BITHOCUHU M1k CIIOKMBa4aMH Ta O13HECOM.

CRM 11 MI2KHAPOJHHUX OCBITHIX YCTAHOB

KepiBHUKM OCBITH BUCTYIIUIIM 3 1HII[IaTUBAMHU 111010 CTBOPEHHST HOBOT KOHIICTIIII1
CTOCYHKIB 13 KiieHTaMu. 1006 mocarTtd Kpamux pesysbTaTiB, BOHU BXKE MPUNHSIN
crparerito CRM misi miiBUIIIEHHS TPOIYKTUBHOCTI Ta TOKpAIEHHS BIJIHOCHH 13
NOTEHLIMHUMHU MOTEHUIMHUMH KilieHTaMu. OJIHaK BOHHM BUCJIOBUJIM CBOE CYIKCHHS
1010 TEPMIHY.

[ls Tema BHHMKIA, OCKUIBKM BOHU PO3IVISAAIOTH CTYIEHTA K «KIi€EHTa» [9],
TOMY BOHU NpParHyTh PO3POOWTHU YMPaBIIHHS CTOCYHKamMHu 31 cTyaeHTamu (SRM)
[10]. CTOCYHKH 31 CTyJAe€HTaMH JOMOMararTh 3p03yMITH CTYIEHTIB, 30Uparoun iXHi
3HAHHS Ha eTanax iX B3aeMO/lii, TAKUX SIK PEECTpallis, Mojaya 3asiBKU, BCTYII, OIlJIaTa
Ta 3apaxyBaHHs.

Kpim Toro, SRM Bce mie 3HaXomuThCcsi B po3podii. Bin crnpsimoBanuii Ha
OCBITHE CEpPEIOBUILIE, J€ MPOIECH Ta CTpaTerii BIIMOBIAAIOTh OTpedaM CTY/ICHTIB Ta
akajeMiyHUM 1M [11]. AkagemidHi Kojia BCe I11€ MpaIfor0Th HaJl BOPOBAPKCHHSIM
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IIOTO TEPMIHY B IHIYCTPIIO Ta BU3HAHHIM HOTO Ba)KJIMBOCTI B YCHOMY CBITI.

Kurouogi cjioBa: Be6/MoOUIBHUI MapKETHHT; nolrykoBa ontumizarlis;CRM s
MDKHApPOJHHUX OCBITHIX YCTAHOB; COIIIaIbHI MEPEXK1; YIIPABIIIHHS B3aEMOBITHOCHHAMU
3 KJII€EHTaMH.
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