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VY cyuacnomy B2B-cepenoBuiii, e 0COOMCTI B3a€EMUHM BIAITPAIOTh KITHOYOBY
poJib y MoOy/moB1 JIOBIpU Ta YKJIaJaHHI YroJl, 1HTErpaiis MepCOHAIBHUX OpeH/IiB
CHIBPOOITHUKIB y KOPIHOPAaTHBHY MapKETUHIOBY CTpaTerirto HaOyBae 0COOIMBOTO
3HayeHHs. lle mo3Boisie KOMMaHisIM JAEMOHCTPYBATH JIIOACHKE OOIUYYsl OpeHy,
MIBUILYBATH JOBIPY Ta 3MIIIHIOBATH MO3MIllT HA KOHKYPEHTHOMY PUHKY.

BaxxuBicTh MepCcOHANBHOTO MiAXOAY B MapKETHHIOBIM KOMYHIKaIll TaKOX
HiATBEPIKYETHCS CYYaCHUMHU JTOCTIKEHHAMHU. 73% MEHEeKepiB COIIaTbHUX MEPEK
CTBEP/IKYIOTh, IO JOMKUCH CIIBPOOITHUKIB TEHEPYIOTh YABIYl OLIBIIY 3ay4eHICTb,
HIXK KOpIOpaTuBHI myOumikaiii, a 26% 3a3HayaioTh, II0 TaKl MOCTU IMOTPOIOIOTh
3ayuyeHicTh OpeHay [1]. Bimeie Toro, cepen mijeHialiB, BIPOTITHICTh MOKYIIKH
3poctae Ha 77%, sikio CEO xoMmImaHii akTHBHO BUKOPUCTOBYE COIIATIbHI MEPEXI JIJIst
B3aeMoii [2].

Ili Tenmenmii BKa3ylOTh Ha HEOOXIJIHICTh, a00 HaBITh OOOB’SI3KOBICThH
BIIPOBAKEHHS TEPCOHAIBHOTO OPEHIWHTY CIIBPOOITHHUKIB SK IHCTPYMEHTY ISt
MOCUJICHHSI KOHKYPEHTHUX TO3UIIIM KOMIMaH1i, MABUIIICHHS BIII3HABAHOCTI Ta JOBIpU
10 OpeHy.

KopnoparuBauit mapketurr y cepi B2B rpyHTyeThCs Ha cTpaterii iHTerparii
pI3HUX IHCTPYMEHTIB, BKJIIOUAlOYW TIEPCOHAIBHI OpeHIu CHiBpOOITHUKIB, Yy
KOMYHIKaIlli{H1 Ta MAapKETUHTOB1 aKTUBHOCT1 KOMIIaHI1H.

YuiripoOoTiMeTo 1, IHCTpYMEHTU Tae(heKTUBHICTh BUKOPUCTAHHSTIEPCOHATIBHUX
OpeH/11B CITIBPOOITHUKIB Y KOPIIOPATUBHOMY MapKETHHTY MpOaHasi30BaH1 Ha IPUKIIAI]
nocsiny kommnanii SoftServe Business Systems, 111 4oro 0yyio BUBUYEHO aHAJITUYHI
Marepiajii Ipo NEePCOHATLHUN OPEHIMHT Ta Pe3yJIbTaTH EKCIIEPUMEHTY B OpraHizailii
SoftServe Business Systems.

MeTtoro nociipKeHHs € po3po0Ka peKOMEHIAIlIN SIS 1HTerpallii mepcoHaIbHOTO
OpeHay CIIBPOOITHHKIB Y CTpaTerito KOPHOPAaTHBHOTO MAPKETUHTY 3 METOH0
M1JIBUIIICHHS KOHKYpPEHTOCTIPpOMOXKHOCTI B2B-kommnaniit. Jljist il gocsirHeHHsT OyIio
IIPOBEJICHO:

1. BuBuenns keiicy SoftServe Business Systems:

* AHaJli3 CTapTOBUX YMOB €KCIIEPUMEHTY, KJIFOUOBUX LILJIEH 13a]1a4, SIK1 CTaBUIIUCS

Iepe MPOEKTOM.
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* O1iHKa BUKOPUCTAHUX IHCTPYMEHTIB MEPCOHAILHOTO OPEHIUHTY (aKTUBHICTh
y LinkedIn, myGmiuni BUCTYIIH, IEpCOHATI30BAHUI KOHTEHT).

* AHaJII3 TaHUX TTPO OXOIUICHHS ayAUTOPIi, KUTbKICTh B3a€MO/Iii, 1 BIUIUB Ha MPO-
JIaX1 3a MeP10J] EKCIIEPUMEHTY.

2. OnuTyBaHHA eKCEePTiB: 3aryueHHs MapkeTosoriB SoftServe Business Systems
JUTS TTIMOMHHUX THTEPB 10 MPO BIPOBAHKEHHS IEPCOHAIBHOTO OPEHTy B KOPIIOPATUB-
HUW KOHTEKCT.

3. IlopiBHSIHHS 3 THITUMU KelicamMu: BUBYEHHS MPaKTHK JiAEPiB PUHKY, JIJIsI BU-
3HAYEHHSI CIJIBHUX 1 YHIKQIBHUX PUC.

[IpoBenene n1OCHIIKEHHS MMOKa3aJ10 HACTYIHI pe3yJIbTaTH:

1. Ilepconanpuuii OpeH 1 CIBpOOITHUKIB MAa€ CTaTH HEBIJ €EMHOIO CKJIaJOBOO
MapKeTUHT-MIKCY Oynb-sikoi B2B-opranizariii. [le ekoHOMIYHO BUT1IHUI 1HCTPYMEHT
JUTSL TIABUIIEHHS 3aJTy4€HOCT] MOTEHIIMHUX KIIIEHTIB 1 301IbIIICHHS BITI3HABAHOCTI
OpeHny.

2. ROI noOynoBu nepcoHaIbHOTO OpeHy Ba)KKO OI[IHUTH B KOPOTKOCTPOKOBIN
NEePCIEKTUBI Yepe3 HeMHINHICTh PE3YJIBTATIB, 5K 1 B IHIITUX 3aX0J1aX 3 PO3BUTKY OpeH-
ny. OnHak nmepcoHanbHUN OpeH 1 3a0e3medye UiTKl MPOMIXKHI pe3yIbTaTH, 1110 J103BO-
JIsi€ OTIEPATUBHO OIIHIOBATH €(DEKTUBHICTH JIH.

3. Po3BUTOK coOIllaJIbHUX MEpEeX CIIBPOOITHUKIB JEMOHCTPYE BHIIHMI PIBEHBb
3JTy4€HOCT1 ayAuTOpli MOPIBHSIHO 3 KOPHMOPATUBHUMHU MPOQUIIMH, IO MO3UTUBHO
BIUIMBA€E HA TIMOIIE CIPUUHATTS OPEHTY LIJILOBOIO ayIUTOPIETO.

4. PO3BUTOK MEPCOHAIILHOTO OPEH]ly HE € BUKIIIOUYHO 3aBJAaHHSM MapKETUHIO-
BOro aenapramenty. Lle cninbHMII mpoliec, KMl BUMarae pecypciB SK BijJ CaMOTO
CIiBpOOITHHKA, TaK 1 BiJ KOMAaH/IH, SIKa CYTIPOBOIKYE 1IEH PO3BUTOK.

Pesynabrarn mociipkeHHST MOXYTh OyTH BIpoBajpkeHl I[T-kommanismu st
M1JIBUIIICHHS BITI3HABAHOCTI OpeH/y, MOOYIOBH JOBIPY KJIIEHTIB Ta CTUMYJIIOBaHHS
nponaxiB. Hampukinan, iHTerpamis mnpodeciiHOro KOHTEHTY CHIBPOOITHUKIB Yy
CTpaTerii coiaabHUX MEPEX J03BOJTUThH 30UIBIIUTH OPraHIdYHE OXOIUICHHS ayIuTOPil
Ta MOKPAIIUTH KOPHIOPATUBHUMN 1MIJIXK.

KurouoBi cioBa: iHTerpailis rnepcoHaJbHOrO OpeH]y, MAPKETUHT TEPCOHAIY,
MapKETUHTOBa CTPATErisl.
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