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OPTIMIZATION OF ORDER PROCESSING FOR SMALL E-COMMERCE BUSINESSES
BASED ON LEAN TOOLS: A PRACTICAL CASE STUDY

AKkTyanbpHICTh. EleKTpoHHA KOMEPITis ChOTO/IHI € OJHUM 13 HAUOUTBIIT TUHAMIYHUX CEKTOPIB
€KOHOMIKH, TEMITH 3POCTaHHS SIKOTO MEPEBHINYIOTh PO3BHUTOK KJIACHMYHOI PO31apiOHOIT TOpriBii. 3a
JAHUMHU 3BITIB MDKHapoAHMX KoHcanTuHroBux areHTCcTB (McKinsey, Deloitte, PwC, a Takox
craTucTuku Statista Ta eMarketer), rmoGanpHUI pUHOK €-cCOmMMeErce NOPIYHO IEMOHCTPYE MPHUPICT Y
Mexax 15-20%, a B Ykpaini nicist 2020 poky 1eit moka3HUK cTaOUIbHO nepeBuiye 25% Ha pik (3a
yCEepEeIHEHUMH JITAaHUMH JIOCITIDKeHb areHcTtBa Promodo). 3pocTaHHS pUHKY CYINPOBOKYETHCS
MIJIBUICHHSIM BUMOT KJII€HTIB: OUIKYEThCS HE JIUIIIE MIBUKA JOCTAaBKa, ajie i MpocToTa 0(hopMIIeHHS
3aMOBJICHHSI, IIEPCOHATI30BAHUN CEPBIC, MPO30PICTh BIICTEXKEHHS CTATyCy Ta OE3J0TaHHA SIKICTh
oOcimyroByBaHHs. Lle cBITUUTH Mpo Te, MO0 KOHKYPEHTOCIPOMOXKHICTH IMIMPHEMCTB Yy chepi e-
commerce 0e3MocepeHbO 3aJICHKUTh BiJl €EKTUBHOCTI MTPOIIECIB 0OPOOKH 3aMOBJICHb Ta 3/IaTHOCTI
Oi3Hecy MIBUAKO aJanTyBaTUCS 0 OUIKYBaHb CIIO’KHUBAYIB.

Jlis BeMMKUX KOMITIaHIN 3aJ0BOJIBHUTH Taki ouikyBaHHs gomnomaraiotb ERP (Enterprise
Resource Planning — cucrema rutanyBanHs pecypcis mianpuemctsa), WMS (Warehouse Management
System — cucrema ynpaniHHs ckinagom) tTa TMS (Transportation Management System — cuctema
YIIpaBIIiHHS TPAHCIOPTOM) CHUCTEMH, SIKi IHTETPYIOTh MPOLIECH 3aKYMiBJ, CKJIAACBKOIO OOJIKY,
JIOTiCTUKM Ta KoMyHiKanid. [Ipore s Manux Gi3HECIB Taki PillIEHHS YacTO € HEJOCSHKHUMU uyepes
BHUCOKY BapTiCTh BIIPOBAKEHHs Ta CKJIAJHICTh Y BUKOPUCTAHHI. Y pe3yibTaTi mpolecu 0OpoOKu
3aMOBJIEHb Y MAJIUX €-commerce MiANMPUEMCTBAX 3AMHIIAIOTHCS PparMEeHTOBAHUMU, 3HAYHOIO MipPOIO
PYYHUMH Ta 3alie)KHUMH Bi TIOACHKOTO (haktopa. lle mopomkye 3aTpUMKH, MOMUIKH, 3001 y
KOMYHIKaIlii Ta, IK HACJ1/10K, BTPATy KJII€HTIB.

IToctanoBka npoGyieMu. Y 1[bOMY KOHTEKCT1 aKTyaJIbHUM € MOLIYK METO/IB ONTUMI3allii, SKi
MOEHYIOTh JIOCTYMHICTh 1 e(eKTUBHICTh. OAHUM 13 TaKUX MIAXOJIB € KOHIEMI[s OIIaJTHBOTO
BupoOHuuTBa (Lean), mo mnepeabadae ycyHEHHs BTpaT, CTaHAApTHU3alilo [iii Ta Oe3nepepBHE
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BrockoHaseHHs. [loeqnannsa Lean-iHcTpyMeHTIB 13 mpoctuMu I T-pilieHHAMH CTBOPIOE OCHOBY ISt
(opMyBaHHS KOHKYPEHTHHX II€PEBAr HABITh y MAIMX ITIAIPUEMCTBAX.

VY HayKOBHX Mpausfx Ta MNPHUKIAIHUX JOCTDKeHHAX Lean 31e01mbpIIoro aHami3yerbes y
BUPOOHWYHX Ta JIOTICTHYHUX TMpoIriecax Benukux kommanid (Womack & Jones, 1996; Shah & Ward,
2007). Oxpemi poboTH HOBOAATH €(PEKTHUBHICTH 3acTocyBaHHsA Lean y TopriBii i e-commerce
(Marques, Jorge & Reis, 2022; Rahman & Kirby, 2024), npote ¢oxyc poOUThCS Ha CHCTEMHHX
pIIEHHSIX, SIKI BAMAraroTh 3HAYHUX 1HBECTHIIIM.

Maunwuii 0i3Hec, 3 0AHOTO OOKY, € OUTBII THYYKUM 1 IIBUJKO aAANTYETHCS JI0 3MiH, a 3 IHIIOTO
— CTHUKaeThes 3 AedinuToM (iHaHCIB, KajapiB 1 yacy. Y cdepi oOpoOKH 3aMOBJIEHb KIFOUOBUMHU
npoOieMaMu JJis MaJIX IHTEpHET-Mara3uHiB €: HaJIMIpHa py4yHa npais (BBE€ACHHS JaHUX Y TaONIulLll,
nepeBipka oruiat, opMyBaHHS JOKYMEHTIB, KOHTPOJIb TIPOIECY JOCTABKU 3aMOBJICHHS ); BIIICYTHICTh
CTaHJIaPTU30BaHUX MPOIENYpP, IO MPU3BOJUTH IO XAaOTUYHOCTI y poOOTI; HEMPO30pUN KOHTPOJIb
3aracis, 10 CTa€ IPUYMHOIO CKaCYBaHHS 3aMOBJIEHb; PU3UKH JIFOJICKKOTO (haKTopa, K1 MiABUILYIOTh
KUIBKICTh TIOMMJIOK; BIJICYTHICTh IHCTPYMEHTIB MOHITOPHHIY, IO YHEMOXJIHBIIIOE OLIHKY
e(EeKTHUBHOCTI.

e crBOprOE mapagoKC: MOMMT Ha SKICHUM CepBIC 3pOCTae, aje pecypciB s HOro
3abe3nedyeHHss Opakye. Came TOMY IOCTUDKEHHS MOXJHMBOCcTeW Lean y mamux e-commerce
MIAMPHEMCTBAX € HAYKOBO Ta MPAKTUYHO BAKJIMBUAM 3aBIaHHSIM.

Pesynmbratn nmocmimkenns. IlpenMeroMm mocmipkeHHs cTaB Oi3Hec-mipoliec 0OpoOKH
3aMOBJICHb IHTEPHET-Mara3uHy JIUTAYUX ToBapiB «Mamamok». MeToaoJoris BKIIIOYa€E aHaji3
MMOTOYHOTO CTaHy («as-is»), ¢opMyBaHHS IUILOBOI Mozeni («to-be»), BmpoBamkenHs Lean-
IHCTPYMEHTIB Ta OIIIHKY PE3yJIbTaTIB.

[Totounuit cran («as-is»). Jlo onTuMizarii mpoiec MaB BHCOKHI piBEHb PY4YHOI 0OpPOOKH.
3amMOBJICHHSI 3 PI3HUX KaHaiB (BJAacCHUM CalT, MapKeTIuielcH, TenedoH) MEHEKEp BPYYHY
nepeHocuB y Tabmuii. IliaTBepmkeHHs BinmOyBasocs B iHAMBIAYaJbHOMY IMOPSIKY, 0€3 €IMHHUX
crangaptiB. [lepeBipka HasBHOCTI TOBapy y NMOCTAYaJIbHHUKIB 3IMCHIOBAJIACh Yepe3 J3BIHKH ab0
okpemi MeceHxepu. PopmyBaHHs ToBapHO-TpaHcnopTHOi HaknaaHoi (TTH) npoBoaunocs Bpyuny.
MOHITOPUHT TOCTaBKH BiIOYBABCS yepe3 CAUTH NEPEBIZHMUKIB, a IH(OPMAITiS PO CTATyCH 3aMOBJICHb
PO3MOIUISIIACEH IO PI3ZHUX JKEpeTax.

OcHoBHUMH TIpoOIeMamMu OyiH: HAABUPOOHUIITBO JTaHUX (3aiiBe MyOnroBaHHS y TaOMUIIX 1
yarax); O4iKyBaHHA (3aTPUMKH il Yac MIATBEPKEHHS); NepeKTH (MOMIIKH y BBEICHHI JaHHUX,
CKacyBaHHS 3aMOBJICHB); 3aiiBl pyxu (MOCTIiHI pyuHi nepeBipku). byno 3adikcoBano Taki cepenHi
MOKa3HUKH: Yyac 0OpoOKM 3aMOBIJICHHSA - 15 XBUIUH, BapTICTh MpoIeCy - 52 rpH, piBeHb NOMUIIOK 1
MOBEPHEHbB - OIU3BKO 5%.

inboBuit cran («to-bey). J[Ing onrumizanii Oyao BHKOpHCTaHO Komiiekc Lean-
IHCTpYMeHTiB: 5S - oprasizamis ckiagy Ta pobounx Micip; Kanban - Bizyamizamis crarycis
3aMOBJIEHb 1 KOHTpOJb 3amaciB; Value Stream Mapping - noOynoBa KapTH HOTOKY CTBOPEHHS
LIHHOCTI JJIs1 BUSIBJIEHHS BY3bKUX Miclib; MeTtont «5 HoMy» - aHalli3 KOpEHEBUX MPUYUH MOMUIIOK;
Kaizen - peryssipHi MiHi-cecii 7151 BAOCKOHAJICHHS MPOLECIB 32 y4acTO IIEPCOHAIY.

KitouoBum pimeHHsM ctana po3po6ka BiacHoi CRM (Customer Relationship Management —
cucTeMa YOpaBIiHHA B3aEMOBIIHOCMHaMU 3 KiieHTamu) «Houston», sika aBTOMaru3yBaia:
peecTparlito 3aMOBJICHb 13 PI3HUX KaHAIB; IHTETPAIlil0 3 TOCTaYaIbHUKAMU Ta CIy)K0aMU JJOCTaBKH;
NEepeBIpKy Ta MiATBEpKeHHs ormiar; GopMmyBaHHa Ta JIpyk TTH; iHpopmyBaHHS KITi€HTIB HpoO
CTaTyCH 3aMOBJICHb.
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Byrno BCTaHOBIEHO CTaHIAPTU30BaHI pEriaMeHTH Ha IMIATBEPPKEHHS Ta MaKyBaHHS
3aMOBJICHHS, a TAKOX MPOLEAYPH 0OpOOKH BUHATKOBHX CUTYALIH.

Pesynpratn BrpoBajpkeHHs. llOpiBHAJIBHMI aHai3 IOKa3aB 3HAYHI IOJIMIICHHS: Yac
00poOKH 3aMOBIICHHSI CKOPOTHUBCS 3 15 XBuimH 110 5 xBuinH (y 3 pas3u); BapTiCTh MPOLIECY 3HU3UIIACS
3 52 rpr g0 17 tpu (MiHYyC 67%); KinbKicTh OMmIIOK 3MeHmunacs 3 5% 1o 0,1% (y 50 pasi);
3aJI0BOJICHICTh KIIIEHTIB 3pocia (cepemHs omiHka cepicy mimasttacs 3 4,2 mo 4,8 Oamm). Li
pe3ybTaTH y3roJKYIOThCS 3 BUCHOBKamu Marques et al. (2022) ta Rahman & Kirby (2024), siki
niaTBepamin epeKTHBHICTh Lean y po3apiOHiil Toprisii Ta e-COMmMmerce.

BucnoBku. IlpakTtka iHTepHET-Marazuny «MaMaiok» J0BOAMTH, 110 HAaBITh y MalloMy
O13Hec1 MOKHaA JIOCATTH 3HAUHUX pe3yNbTaTiB 3aBAsku Lean-migxonam ta npoctuM I T-pimieHHAM.
OnrtuMmizariss mpoiecy oOpoOKHM 3aMOBJICHBb 3a0e3leunsia: TPUKpaTHE CKOPOUYEHHS Yacy ILHKIY;
3HWKEHHSI BUTpAT Ha 67%; yCyHEHHsI onepaliiiHuX NOMMJIOK; IMIJBUIIEHHS JIOSIbHOCTI KIIIEHTIB.
BaxnuBo, mo BopoBa/pkeHHA BinOyBasiocss Oe3 3HauHux 1HBectuuiii: CRM-cucrema Oyina
po3po0iieHa BIAaCHUMHU CHJIaMH, a Lean-iHCTpyMEHTH He MOTpeOyBalld JOJATKOBHX BUTpaT. lle
poOUTH MOJIeNb MPUAATHOO AJIsi MaclITa0yBaHHS Ha 1HIL MaJl MiIPUEMCTBA.

[Momanpmmii po3BUTOK OAaYUTHCS Y BIPOBA/KEHHI IITYYHOTO IHTENEKTY JIIsl IPOTHO3YBAHHS
MOMUTY, VIPaBIIHHS 3amacaMyd Ta aBTOMaTHW3allli KIIEHTChKOI MIATPUMKH. BuKOpHCTaHHS
poboTHu3oBaHoi aBToMarTu3aii npouecisB RPA 103BoauTh MIHIMIZYBaTH PYTHHHI J1i Ta NIJBUIIUTH
CTINKICTh O13HECY B yMOBaX HEBU3HAYEHOCTI.

Takum uymHOM, Lean-miaxim y moemaHaHH! 3 NU(PPOBUMHU IHCTPYMEHTAMU € €(PEKTHBHOIO
CTpaTeriel0 Il MaJIoTo e-commerce Oi3Hecy, sKa J03BOJISIE HE JIMIIE ONTHUMI3ZYBaTH BHYTPIIIHI
MIPOLIECH, a 1 3aKJIaZlaTh OCHOBY JIJISl CTAJIOTO PO3BUTKY Ta KOHKYPEHTOCIIPOMOKHOCT1 HAa PUHKY.
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